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* “It is well for a man to respect his own vocation, whatever it is, 
and to think himself bound to uphold it and to claim for it the 
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President * EDITO RIAL > 


DONALD H. KOYL - - - Saskatoon : PRE-ENTRY EXAMS AID 
Vice-President ‘ PERSONNEL STUDY 


JAMES A. LOWDEN - - Montreal 
HERBERT R. FULLERTON Vancouver ; aa: , a : E 
In the journey thru’ life, most men eventually reach the crisis of their own private 
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If there were a Celestial Giant, observing the world from immense reaches where time is but a pause . . . a decade 
but an eyelash quiver, his eye would be drawn magnetically to the top end of the Northern Hemisphere. There it 
would linger and note — possibly with criticism, possibly with admiration, but always with interest. 


From the infinity of space, the Collosus would see no Provincial boundaries, no latitudinal lines. What he would see 
is our Canada in bold relief, indented with the deep blues of our rivers and lakes, the verdant green of our forests, 
the glistening white of our retreating snow belt. Here and there, dimly accentuated in a myriad of colours, small 
smudges would be visible, each with a geometric pattern, and running across the breast of Canada almost like a 
necklace, to be joined at the throat (just East of our three big lakes) with a mottled centre piece. 


In a geophysical sense, Canada lies passive today. But not so 4 billion years ago. Then, the earth’s crust gradually 
turned from a molten state, under the influence of constant torrents of rain. The interior of the molten ball didn’t 
give up easily to the encroachments of the new shield being formed and solidified. With burbles of protest, liquid 
rock and chemicals heaved up in chaotic fingers to form our Rockies, and in a more moderate way, our Pre-Cam- 
brian shield running traversely across Northern Ontario, Quebec and Labrador. Nor did it ignore our Tenth 
Province, Newfoundland. 


For that Province appears to have risen in defiance, refusing to be captured by the sea. And its people are of 
that ilk. Hardy stock, accustomed to the rigors of the land upon which they chose to thrive. 


Canada is still an empty land. Except for the extenuated band bordering the south fringe of the Dominion, Canada 
remains much the same as it was 11,000 years ago, when the ice age began its long retreat northwards. Across the 
top end of all our Provinces lies millions of square miles of desolation, peopled by only 25,000 hardy folk. Yet here 
is contained our future wealth; collerated in such immense quantities that conceivably, we are the world’s Bank. And 
too, natural resources abound on every side. Hydro power unlimited, timber and water, fish and game, chemi- 
cals and oil, all looked upon enviously by the entire world. 


As yet, the average Canadian is only dimly aware of the gifts bestowed upon us by mother nature. Interlaced into 
our geophysical structure clings untold mineral riches. Under that, enough crude oil to fill Lake Erie and over it. . . 
valuable timber that stretches endlessly from coast to coast, broken only by the southern Prairies. 


If we guard our treasures zealously, we shall pass on a generous inheritance to our children and their offspring. If 
we exploit thoughtlessly, simply because immature reasoning demands that it be done now, then we are betraying a 
trust that each Canadian generation owes to another. Let us not do this. 


Two Hundred years ago, a Voyageur, when viewing the awesome grandeur of the Great Lakes for the first time, 
might have said “C’est Formidable!” Little would he, or a more learned and far seeing philosopher, even dare to 
predict, that within ten generations, hundreds of iron ships would be plying the same waters carrying millions of 
tons of grain from the larders of the West, or iron from the depths of Minnesota and Steep Rock. Nor that a 
freighter could cast anchor in the headwaters of Lake Superior, and load grain or timber, or pulp and paper, for a 
direct uninterrupted trip to any port in the world. 


Canada has progressed mightily since le Voyageur uttered his simple statement. It has kept up with the demands 
of modern civilization and in many instances has originated or built steps of its own leading to the ultimum. 


Canada 1959 has shown a distinct break from the past, particularly in construction. From the stimuli of collective 
thought, ideas have taken form. Canadian Realtors, from Coast to Coast have responded to the demands of pro- 
gress. Realtors have not only negotiated the schemes of others, but have also originated creative thinking into our 
modern trend. They have advised Architects, Town-Planners, Contractors and Builders, Professional Engineers and 
others in the Arts and Sciences. Their acute reasoning and influence is what the Giant sees in the Changing Face 
of Twentieth Century Canada! 





British Columbia 


First in a series of articles on Canada 


By Wes Mitchell 


It was the month of 


e 
in { e July, or, as the Pacific 


Indians called it — Aupas- 

It was the year 1793, 

chan eth odours emanating from 
under lush, semi-tropical 

Firs, anchored deep into the forest floor ... rose high and 


cen O Pishim — The moon 
but in the mountains, time 
vegetation. 

ever higher, pushing upwards to escape the envelope; 


* 
mountains- when the Birds cast their 
changeth not. Here the air 
The atmosphere was 
moist and cloying; so 
there to lift eager nostrils to the gentle breezes which 


feathers. 
time 
was redolent with earth 
much so that the majestic 
lingered across their tips. 


From a promontory, jutting a few score feet above a 
swiftly running river, one could see cordilleran rock rising, 
bastion upon bastion, rampart upon rampart until the peak 
was hidden under a glistening mantle of white. 

Up the sides of the mountain marched the forest regi- 
ments, clothing it in a skirt of verdant green and brown. 
Here and there the ranks were decimated. Attestation of 
the endless battles of nature. At the base of each rock 
slide lay jumbled tree corpses, mute evidence of betrayal 
by the very mountain they seemingly protected. 

High up, well above the enervating heat, three gnarled 
and twisted trees still clung stubbornly; part of their 
anchor roots exposed to the elements. 

Far below the three trees, a river of water came cours- 
ing and plunging. Skirting the mountain base, it raised its 
many voices in protest. Pushing and murmuring . 
snarling and whispering ... now laced with froth... now 
flat and smooth; offering Kaleidoscopic motion . . 
hypnotic to the senses. 


. almost 


On the promontory, there was gathered a small group; 
some squatting, some clustered about a tall man of craggy 
visage. Upon his head sat a tall silk and felt hat above the 
brim of which ran a two-inch wide ribbon. 

Tucked into the hat band was a sprig of fresh green 
holly. His hand reached up and gently caressed the barbs. 
The gesture was nostalgic. His deep-set blue eyes, peering 
from under bushy brows, reflected far away thoughts. 

He was seven thousand miles from home but, for a few 
delicious moments, his mind journeyed back. A touch of 
tenderness showed briefly. Suddenly he shrugged off his 
mood and turned abruptly back to his surveying instru- 
ments. 
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B.C. Electric Bldg. 
Vancouver. 

It was Saturday the 20th, and the man was Alexander 
MacKenzie; trader and Explorer. He stood now, within 
view of the Pacific Ocean, which could be seen in the glim- 
mering distance. The sight was the visual goal of his 
efforts. 

To the left, and slightly below perched an Indian Vil- 
lage, from which odours of decaying fish and excrement 
added to the forest effluvium. 

Behind him stretched countless hundreds of weary, foot- 





slogging miles. His journey had commenced at Fort 
William, thence to Fort Saskatchewan. From the Fort he 
pressed northwestward to the South Shores of Great Slave 
Lake thence south and Westwards again through the Peace 
River Country where he penetrated the Mountains. 

Close beside him stood his assistant, whom he still ad- 
dressed formally as “Mr. MacKay.” This gentleman, 
according to MacKenzie’s chronicles published in 1803, 
“Seemed to get in the way more oft than not.” 

What pressures originate deep within man? What 
emotions turmoil his spirit until the call becomes so irresis- 
table he must reach for the next bend ... the next lake... 
the next mountain and what lies beyond. 

MacKenzie was a far-reaching visionary and yet, para- 
doxically, a keen business administrator, capable of sound 
judgment. It is not often that one finds a man who pos- 
sesses talents both in the sciences and the Arts. He was 
an anachronic — one of those rare breed which the British 
Isles produced when the occasion demanded. 

Sir Alexander MacKenzie, as he was later to be titled, 
had a job to do. 

Cook and Vancouver both had opened fur markets in 
China, and his task was to find an overland trade route 
across Canada, to assist this lucrative trade. 

The day was hot and humid and as MacKenzie tinkered 
with his instruments, he paused occasionally to mop his 
brow. 

He pondered while he worked. He was slightly bemused 
by conversations he had had with the Indians. Only a 
week before, he was told; a white man named Mr. John- 
stone had visited the village. The man had come up the 
river in a small boat, from a larger one with big white 
wings, which had anchored in the Bay. 

He finally reasoned that Mr. Johnstone was part of the 
crew of Captain Vancouver’s fleet, who had touched into 
the Bay for Fresh water and fish. (We read of this trip 
by George Vancouver, who had been commissioned to chart 
the Pacific Coast North to Alaska.) 

The explorer was heard to mutter “Looks like visiting 
week on the Bella Coola.” 

Finishing his sight, Mackenzie gathered his instruments 
and headed down to the water edge. Here he and his 
Assistant, along with several Indians, loaded a long dug- 
out, painted black and ornamented with Otter’s teeth. The 
canoe was 45 feet long and held twenty men plus supplies. 
(a similar vessel is on display at Stanley Park in 
Vancouver.) 

Striking off down the Bella Coola, MacKenzie’s small 
craft soon arrived at the mouth. Here the river widened 
and the dugout began to toss with the long rollers coming 
down Bentinck Arm. (This spot is just south of Ocean 
Falls.) 

MacKenzie reached over and caught a handful of the 
Pacific which he lifted to his mouth, and drank. 

He was the first man to travel overland to the Pacific 
Coast and, with the taste of salt water he had symbolicly 
completed his mission. 


OTHER PIONEERS 


Besides Cook and Vancouver, other White Men were 
soon to arrive at the West Coast following routes of their 
own choosing. 

Eleven years after MacKenzie came David Thompson, 
followed by Simon Fraser in 1808 and MacLeod in 1834. 

Simon Fraser, for whom the much disputed Fraser river 
was named, actually thought he was following the Colum- 
bia River and was annoyed when he came out of the moun- 
tains near where Vancouver now stands, instead of a spot 
two hundred or more miles south through Portland, 
Oregon. 








—C.P.R. Photo 
Engine 371 just arrived in New Westminster B.C. The picture 
was taken at the beginning of the century. Note the engine 
bunker piled high with wood, also the photographer intent on 
lenses focusing. 





— B.C. Government photo 


A view of the lovely grounds surrounding British Columbia's 
Parliament Buildings. 





— B.C. Dept. Recreation 
Downtown Vancouver with the Famed Stanley Park middle left. 
The park has trees 20 to 30 feet in circumference. English 
Bay is at middle left . . . Grouse Mountain Chairlift is shown 
as vertical streak on mountain. Famed Lion’s Gate bridge 
main tower can be seen faintly about one quarter from the left 
at the beginning of Burrard Inlet. 


Altho’ MacKenzie was the first man to travel overland, his 
route never proved feasible. It was left to Thompson and 


Fraser to establish the route now used by the C.N.R., C.P.R. 
and trans-Canada Highway. 

MacKenzie broke out of the Coastal Range about 200 miles 
North of where Vancouver now stands, and this country was 
and still is, the most formidable of the entire coastal range. 





Modern British Columbians are 
quite different from the ragged, trail- 
weary man who stumbled out of the 
Mountains in the 18th Century. 

They are even different than Cana- 
dians found on the “Shady Side” (as 
they call it) of the Rockies. Semi- 
isolation has given them an enviable, 
but singular existence. Their philoso- 
phy tends towards moderate extro- 
vertism. Where else in Canada would 


—Aluminum Co. of Can. 


you find volcanic politics dealt with 
such rudis indigestaque moles? 

Where else can you swim in the 
morning and ski in the afternoon... 
or lunch in posh surroundings in 
downtown Victoria or Vancouver, or 
even New Westminster, Chilliwack or 
Nanaimo and, one hour later be sail- 
ing under towering cliffs that soar a 
thousand feet above deep water? Or, 
motor ten miles and be in some re- 
mote, almost inaccessable area, which 
has felt few feet of man? 


They do things up big in British 
Columbia, even though every Govern- 
mental move is met with clamorous 
derision by the Press. 


Newsmen take gleeful delight in 
riding the Social Credit House major- 
ity, under the helm of W. A. C. Ben- 
nett, Premier of the Province. 


At the present time the So-Creds 
are up to their eyebrows in contention 
from varied sources. The vast Rocky 
Mountain Trench which thoroughly 
nationalistic British Columbians 
claim, is being handed to Wenner- 
Gren on a silver platter—bubbles and 
boils in the cauldron of Provincial 
polities. 
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Axel Wenner-Gren is a Swedish In- 
dustrialist, who has long had a specu- 


lative eye on B.C.’s potential. 


He proposes to develop the Trench 
with access by mono-rail. Already his 
crews of prospectors are rumoured to 
be deep in the area, staking mineral 
rights. 

Galleys of type have printed the 
confused story of the So-cred Wen- 
ner-Gren couplement, and no one has 


ye 
ittitia 





yee 


he eee 





— British Pacific Properties Photo 
Upper photo, B.C. Electric Building, Vic- 


toria; courtesy Aluminum Company 
Canada. Lower: Burrard Building, Van- 
couver. 


yet been able to dig deep enough to 
reach the crux. 

In September of 1958 the situation 
reached a boiling point. The Victoria 
Daily Times, in their September 23rd 
edition, shouted “B.C. to pay for Wen- 
gren ‘through all eternity.’ 

The article quoted C.C.F. Leader 
Robert Strachan, as taking issue with 
a booklet published by the So-creds, 
who claimed that the exploitation of 
the rocky mountain trench would cost 
the Province nothing. 

Strachan claims that the So-creds 
are giving Wenner-Gren “ - any- 
thing they want in ten per cent of our 
province, including enough timber for 
10 forest management licenses 
and franchises for the only feasible 
route for a railway to Alaska... and 
private rights up to 4,000,000 horse- 
power hydro potential ... plus any- 
thing else that happens to be lying 
around loose when they want it.” 

The B.C. Government is riding a 
bucking ship in other matters. They 
are involved in the disputed Columbia 
River Project, which like other con- 
tentious problems happens to be in 
British Columbia. The diversion of 
the Columbia River is a Federal prob- 
lem, however the So-creds are determ- 
ined to exercise their ‘inalienable’ 
rights. 

The Canadian Government in a 
treaty signed at the beginning of this 
century, was guaranteed ‘upstream 
rights’ to the Columbia, which courses 
for 400 miles through the States of 
Washington and Oregon. 

The battle has been long and bitter. 
Canada wishes to exercise her rights 
by diverting the Columbia River in 
the Kootenays. 

The States are fighting this tooth 
and nail, although, the original agree- 
ment in 1908 was at that time most 
favourable to the Americans. 

The Cabinet have other head- 
aches. Power interests require the 
potential of the Fraser River for 
power development. The $50 million 
a year salmon industry yell “NO!” 
They do not want their source of sup- 
ply cut off. 

British Columbia also houses the 
hot bed of Canadian unionism. 

H. P. Bell-Irving, Past-President of 
the Vancouver Real Estate Board, in 
giving his forecast of the B.C. eco- 
nomical climate for the year 1959 (see 
January Realtor) said “Industrial 
Greater Vancouver is still looking 
sideways at the labour situation. It 
would seem that both management and 
labour are fed up with Union 
organizers.” 

A multiplicity of of strikes have 
plagued B.C. management for the past 
ten years causing the Provincial Gov- 








ernment to legislate an Act curtailing 
Labour Union’s power. 

On the bright side, and certainly a 
move that was welcomed with relief 
by coastal mariners .. 


-Ripple rock, a 
subterranean peak which rose to with- 
in 20 feet of the surface of the Straits 
of Georgia (at low tide) was blasted 
to oblivion. 

The inhabitants of British Columbia 


is a lopsided development occurring 
in Canada. 

The wealth of the Nation is gradu 
ally accumulating in Southern Ontario 
and the West Coast. Other Provinces 
are studying the problem with ideas 
of correcting the trend. However, dur- 
future, British 
Columbia is unquenchably _ thirsty. 
The Province has the land and basic 


ing the forseeable 





are a complacent lot. Rain and poli- 
tics swirl around them, but neither 
affect their temperment to any marked 
degree. 

They get along well, one with the 
other. Sikh meets Czech daily in the 
streets, .. . Chinese hobnob with Ger- 
mans ... Englishmen discuss foreign 
policies with Japanese. A Chinaman 
was elected with good majority, as 
Federal Member of Parliament. 

Victoria, the stronghold of British 
Colonials for decades, is now infused 
with a younger, more cosmopolitan 
crowd. Back in the early century, 
traffic moved to the left and everyone 
“dressed for dinner”. 

Victoria has lost most of this “Bit 
of olde England” atmosphere, al- 
though hanging pots, clustered with 
flowering plants, still hang from the 
lamp posts, and 12 passenger horse- 
drawn liveries still wait patiently out- 
side the loading dock of C.P.R.’s S.S. 
Princess Margaret. 

There are 1,550,000 people in B.C., 
an increase of 60,000 in one 
(1958). 


In 1941 there were considerably less 


year 


than one million, so, in one decade, 
the Province has almost doubled its 
population. 

This increase indicates that there 


Within ten years, construction of a 
$800 million atomic diffusion plant 
about 600 miles North of Vancouve 
will commence. And too, the proposed 
Mica Dam in the Kootenays will tap 
another unlimited supply of Hydro 
power. 

Financing will be the problem, and 
feelers are out now, seeking ways and 
means of raising sufficient monies. 

Employment is the bugbear on the 
West Coast. Forest profits are down, 
however prospects do look hopeful for 
1959. 

In an interview conducted by Wil- 
liam Ryan, Business Editor of the 
Vancouver Province, who talked with 
many industrial leaders in December, 
50% said that their facilities were 
adequate or already over-expanded, 
and 33% stated that they were plan- 
ning new plants. Of the remaining 
percentage, no Senior Executive looked 
for a recession in 1959. 

There is $118,000,000 planned capi- 
tal expenditures for 1959, with some 
$95 millions of this slated to be spent 
by the B.C. Electric. The $23 millions, 
divided by the remaining private com- 
panies is not necessarily a true figure. 
Many more millions, not publicly an- 
nounced will go into the pot during 
this summer. 

No Province in all Canada has such 
a diversity of Industry. Wood, min- 





services to handle double the quantity 
of industry, now located there. 

With the New Peace River Hydro 
Development scheme now being: stu- 
died, hydro power in unlimited quan- 
tity will be available. 


—courtesy, British Pacific Properties Ltd 


The two pictures above are typical of the newer homes found in many B.C. centres 
and suburbs. West Coast Architects appear to have an infinity for the land. This 
creates a harmonious blending of home with landscape. 


erals, fish packing, oil refining, food 
processing, cattle ranching all mobi- 
lized to fill the growing markets of the 
West. 

What other Province can boast of 
natural resources unlimited? 





One of the many signs of agriculture, 
interior. 


* 





The arrival at Fort St. John of the Pacific Great Eastern, on its 


Official inaugural run — 1956. 


Aluminum from Kitimat, pulp and 
paper from Ocean Falls, Plywood 
from Kelowna, Fat cattle from Wil- 
liams Lake, the largest metallurgical 
Plant in Canada, at Trail. 

In this day and age, the two other 
major fruit growing areas in Canada 
are being decimated by the tractor; 
Annapolis Valley in the Maritimes and 
the Greater Niagara Fruit belt of 
Southern Ontario. Ontario’s orchards 
especially, are fast disappearing, with 
hundreds of agricultural acres leveled 
yearly. 

The Okanagan Valley in the Rocky 
Mountain Trench, nestled by sweet- 
rolling hills, has 2,000,000 fruit trees 
rising gently from 1,000 foot altitude. 
In the Okanagan they cal] the orch- 
ards, fruit ranches and the land upon 
which they are situated, Benchlands. 

What Province can claim the clim- 
ate that falls in such blessed abun- 
dance upon British Columbia? 
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flourishing in B.C.’s 
This Grain elevator is at Dawson Creek, B.C. 


— B.C. Dept. Recreation 


— B.C. Dept. Recreation 


District of B.C. 
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B.C. Dept. Recreation 


Laying gas pipe-line in the rugged, mountainous Peace River 


— C.P.R. Photo 


The crack Canadian, super train of the C.P.R. wends its way 


through the Rockies and across Stoney Creek Bridge. 


On the Coast, especially the Lower 
Coast, temperatures are captured be- 
tween extremes of 20 above to 80. 
Snow is seldom seen at sea level on 
the coast. Even the so called rainy 
season, is lightly pleasant. Flowers 
grown well into December and, with 
but short rest, assume foliage in 
March. 

In the Okanagan, the brilliant sun 
shines 250 days of the year, with an- 
nual precipitation of 17 inches per 
year. The shortage of water is aug- 
mented by irrigation. 


Private Development 


Reports break daily on new develop- 
ments slated for the Coast. In Pen- 
ticton, four Calgary men are rum- 
oured to be investing $10 millions in 
sub-division work. 

At Langley, a new 4,000 acre indus- 
trial estate is slated. It will be 
Canada’s largest. The Land, originally 


owned by Western Development and 
Power Ltd., was sold’ to Grosvenor- 
Laing (B.C.) Ltd. 

Near Kelowna, Fintry Estates Lim- 
ited have purchased 2,500 acres which 
will be sub-divided into half-acre lots. 
These will be sold at $10 down, with 
monthly payments. Access to Okan- 
agan Lake plus rights and use to 12,- 
000 feet of lakefront will give pur- 
chasers a virtual year ’round play- 
ground. 

Boundary Bay, just North of Van- 
couver also appears headed for a 
major development. Headed by J. L. 
Boultbee, of Boultbee, Sweet Co. Ltd. 
the project will see 20 square miles of 
shore property reclaimed and sheltered 
by a 12-mile long sea wall. The pro- 
posed Boundary Bay industria] devel- 
opment will probably hit the $100 mil- 
lion mark before completed. Tests are 
now being made to determine the 
feasibility of the venture. 








B.C. is even unique agriculturally. 
No where else in Canada will Holly 
grow. This festive bush foliage is big 
business in the Province. A _ 1,000 
square mile area supports commercial 
Holly from which 100,000 
pounds of the product are exported 
yearly. A new hormone dip recently 
developed, now preserves the fresh- 
ness of the leaves and berries for 
longer periods. 


farms, 


In B.C., water is in abundance. 
Stand any day on the heaving deck of 
the North Vancouver Ferry, or stroll 
across the Lion’s Gate Bridge, and 
watch the activity on Burrard Inlet. 
Long, sleek yachts; bobbing skiffs; 
one-man sailboats; expensive mahog- 
any-trimmed cruisers, course back and 
forth, departing or arriving any hour 
of the day or night. 

Boat brokerage is big business on 
the Pacific. In Vancouver, a $3.5 mil- 
lion hotel-marina will be built on the 
waterfront. Here you can sleep, party, 
or hire a boat for a cruise. 

The garden-court type motel will 
house over 200 rooms including 
luxurious suites. An outdoor swim- 


$5 millions will be installed in 11 
publicly-owned off-street parking lots. 
This ambitious scheme will provide 
parking for 3,000 vehicles. 

Victoria Town-Fathers while receiv- 
ing accolades from the Press and the 
Downtown Merchant’s Association, 
were handed a set-back by Ernest 
Rossen, a southern Rhodesia Architect, 
that, “the aesthetic 
quality of Victoria is being ruined by 
badly designed and stereotyped homes 
in the new sub-divisions.” 


who claimed 


Like everywhere else, whether they 
wish to admit it or not, Victoria suf- 
fers from growing pains. This gra- 
cious City has not escaped the surge 
of mass building so necessary in keep- 
ing our families suitably housed. 


In Vancouver, bit by bit, the West- 
end is gradually being cleared of the 
drab, gray, 3-storey homes, which 
extend row on row, street upon street, 
right to the downtown section. Homes 
in this area are mostly in the eight 
to ten-roomed class. Built in the early 
century, some of them appear never 
to have felt the soothing touch of a 





“, .. the aesthetic quality of Victoria is being 
ruined by badly designed and stereotyped 
homes, in the new sub-divisions.” 


—Eriest Rossen, Architect 





ming pool, cocktail lounge and dining 
room, augment the land-lubber side of 
the business. Docking facilities, with 
boat and livery service add nautical 
colour. 

Money is pouring into B.C. from 
many sources. The federal Govern- 
ment alone placed $84 millions into 
N.H.A. Loans during 1958. 

Up in Campbell River, a $2 million 
investment which includes a 20-acre 
reclamation and _ break-water pro- 
gram; will see a Bank, Market and 
Hotel erected on the site. Headed by 
the Tyee Plaza Development Com- 
pany, the investment will also include 
a Marina and marine service station. 

In Victoria, worry over the exodus 
of merchants to the suburbs has 
caused the city to plan for revitaliza- 
tion of the downtown area. A 3-block 
shopping Mall will hit the planning 
board soon, the fruits of which will 
leave an important shopping street 
completely free to pedestrians, who 
will be able to wander 
amongst landscaped grounds. 

Parking too, has been solved, with a 
4-tier ramp-type garage slated for 
erection at the entrance to the Mall. 

Other parking facilities tuned to 


leisurely 
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B.C. Land & Invest. photo 


The 16 story United Kingdom Building, 
owned by a group of British Investors. 
The site is at the corner Hastings & 
Granville, Vancouver 


paint brush, or at least not in several 
years. 

B.C. has 1.5 millions living in a 
concentrated area. The Fraser Valley, 





which breaks free of the Mountains 50 
miles East of Vancouver contains over 
a million inhabitants. The rest, with 
exception of smaller communities, are 
found along the south fringes of Van- 
couver Island, or in the Okanagan 
Valley. 

Their’s is a collectanea of different 
cultures which are 
accepted, with tolerant complaisancy. 


exposed and 


We wonder if the old gentleman, 
immaculately in complete 
morning dress, sporting a black hom- 
burg and polished cane, still strolls the 
streets of Vancouver. The dignified 
patriarch, flower in button hole, ap- 
peared every morning on Seymour 
street and headed for Granville, 
where he disappeared, to appear again 
in the evening. 


dressed 


Another personage, sporting a pith 
helmet, breeches, leggings and welling- 
ton boots, with an army packsack on 
his back, walked on Seymour daily. 
The man, bent over with age, eyes to 
ground, moved purposefully, bent on 
some mysterious destination. 


Both these unique men would no 
doubt, in their daily walks, pass tur- 
baned and bearded Sihks. . . . China- 
men with their slapping shuffle. 
Indian girls in their flowing saris... 
weatherbeaten fishermen. . . . merch- 
antmen from all the ports of the 
World. 


British Columbians make more and 
spend more than other Canadian folk. 
They enjoy a _ philosophy that is 
»ypen minded and generous. 


The country is relatively new and, 
ven in the depths of Vancouver or 
Victoria one still feels the pioneering 
spirit. There is virility in the air and 
in the talk. 

The destiny of the Province is beset 
by politic turbulence at present, but 
a pattern is forming, from which 
will emerge a truly great Province. 

Canadian Realtors admire and 
salute — British Columbia. 
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Executive Committee: 

C. W. Rogers, Toronto, President 

Hugh McKeown, Ottawa, Vice-President 
F. N. McFarlane, Ottawa, Past-President 


Executive Directors: 
A. Hawreliak, St. Catharines; R. Bosley, To- 
ronto; A. Wiebe, Kitchener. 


Regional Directors: 

A. G. Clarkson, Sarnia; S. J. Campbell, Ham- 
ilton; R. Sanderson, Port Credit; E. B. Flem- 
ing, Sault Ste. Marie; K. S. Raven, Kingston. 


Secretary-Treasurer: 


H. W. Follows 109 Merton St., Toronto. 






Executive of the Ontario Association of Real Estate Boards, elected at the London, Ontario, Convention in 
March. Front row, Clifford W. Rogers — Toronto, President and Hugh McKeown — Ottawa, Vice-President. 
Rear Row: Raymond Bosley — Toronto; Andrew Hawreliak — St. Catharines and Abe Wiebe — Kitchener 
elected Executive Directors. 


PAST PRESIDENT’S ADDRESS 
INDICATES CONTINUED PROSPERITY 


The building of new houses will pro- 
vide one of the strongest props to our 
economy in the coming year, F. N. 
McFarlane of Ottawa, 1958, President 
of the Ontario Association of Real 
Estate Boards, told the association’s 
annual convention on Monday, Mar. 2. 

Mr. McFarlane did not see any im- 
mediate danger of saturation of the 
new house market. On the contrary, 
he said, there was “considerable evi- 
dence that the market can absorb a 
very high rate of construction through 
to 1965.” 

He quoted a survey which estimated 
that over the next six years more than 
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1,000,000 new dwelling units would be 
required in Canada. 

“The market for new and _ used 
housing in the low and medium price 
ranges should remain strong,” he said, 
“and the increasing mobility of our 
population will be a contributing fac- 
tor. We may also expect a slight 
weakening in the demand for the 
luxury or high priced home.” 

He felt that the demand for apart- 
ment rentals would follow a similar 
pattern, with a lowered demand for 
luxury apartments. 

Investment real estate, he thought, 
“should continue strong and should be 


particularly attractive to those who 
wish to hedge against the inflationary 
tendencies of the economy.” 

Interest rates would remain firm. 
Serviced land would continue to be 
scarce and prices remain high. 

Offsetting this, “acres of substand- 
ard housing in most cities will con- 
tinue to occupy serviced land literally 
begging for redevelopment.” 

Mr. McFarlane felt that commercial 
real estate would remain active 
through 1959, with a slower trend in 
industrial real estate. 

The Past President commended 
the Federal Government’s action of 
increasing the flow of mortgage 
money, which had done so much to 
stimulate the building industry, and 


(Continued page 17—See McFarlane) 











BOARD ACHIEVEMENT RECOGNIZED 


Presentation of Achievement and Efficiency awards to two Ontario Real 
Estate Boards was a highlight of the first day of the 37th Annual Conference 
of the Ontario Association of Real Estate Boards in London, Ontario March 
2 and 3. Receiving the awards from F. N. McFarlane, 1958 President of the 
Ontario Association of Real Estate Boards are Frank Long, left, 1958 president 
of the Hamilton Real Estate Boards, voted the organization displaying the most 
efficent real estate operation in Ontario during 1958, and Kenneth Raven, 
1958 president of the Kingston Real Estate Board, whose organization showed 
the greatest improvement during the year 

The Achievement Award is donated by B. E. Willoughby and Murray 
Bosley, both of Toronto, and P. J. Harvey of Brantford. The Efficiency Award 
is donated by Bert Katz, of Ottawa. 





Wives and members of the Ontario Association of Real Estate Boards were 
entertained at a fashion show and luncheon at the Hotel Arizona, London, 
Ont. Left to right: Mrs. Fred Dawson, Sault St. Marie, wife of the regional 
director for that area; Mrs. J. A. Sinnott, London, in charge of the ladies’ 
program, and whose husband was conference chairman; and Mrs. Norman 
McFarlane, Ottawa, wife of the 1958 ---sident of OAREB 


1959 SLATE 
ELECTED 


Clifford W. Rogers, of Toronto, vice- 
president of A. E. LePage Ltd., was 
elected president of the Ontario As- 
sociation of Real Estate Boards, for 
the coming year, at the 37th annual 
conference of the Association at Lon- 
don, Ont. More than 500 realtors from 
all parts of Ontario attended the 
three-day meeting, which closed March 
2nd. 

A veteran realtor, Mr. Rogers is a 
past president of the Toronto Real 
Estate Board and is chairman of the 
Finance and Legislation committees of 
the association. He is also a Fellow of 
the Canadian Institute of Realtors and 
a member of the Society of Industrial 
Realtors. 

P. H. McKeown of Ottawa was 
elected vice-president. F. Norman 
McFarlane of Ottawa is immediate 
past-president. 

Andrew Hawreliak of St. Cath- 
arines, Raymond Bosley of Toronto, 
and Abe Wiebe of Kitchener were 
elected executive directors. 

Regional directors elected were: 
Region No. 1, A. G. Clarkson, Sarnia; 
No. 2, S. J. Campbell, Hamilton; No. 
3, R. E. Sanderson, Port Credit; No. 4, 
E. B. Flemming, Sault Ste. Marie, 
and No. 5, Kenneth Raven, Kingston. 


RECORD SMASHED 
AT CONVENTION 


Possibly the biggest convention in 
the 37 year old history of the Ontario 
Association, was held in London, Ont- 
ario, March Ist to 3rd. 

The Hotel London, bursting at the 
seams, managed to contain 421 regis- 
tered Members, with an additional 200 
guests. 

Commencing Sunday March Ist, the 
Association “took over” the entire 
hotel. Monday Night, the main dining 
room was closed to regular patrons, 
and used as a reception room. 

A troubled situation existed Mon- 
day and Tuesday Noons, when the 
Regency Ballroom which was used for 
business sessions running until 12 
noon had to be cleared and set up for 
lunch. 

The Hotel staff responded well to 
the problem and, with only slight de- 
lay, sat upwards of 400 to each 
luncheon. 

It did point up the limited facilities 
for large scale conventions, and it 
appears that few Towns in Ontario 
are capable of keeping a convention 


of this size running smoothly under 
one roof. 

The London Board are to be compli- 
mented on the fine organizational job 
so evident. Registration progressed 
smoothly, bus tours were enjoyable, 
and the piece de resistance, Room 834, 
turned away no one. 

Ottawa, Toronto, Hamilton and 
other Boards also held open house 
which “sat” well with the delegates. 

Comments about the convention, 
either written or verbal all appear 
favourable. 

A. G. Kilgour, President Nipissing 
Board (North Bay) enthusiastically 
claimed “This is by the far the best 
convention I have ever attended.” 

Charles Charron from the same 
Board said ... “This is what I have 
learned at my first O.A.R.E.B. Con- 
vention: All fellow members have been 
very friendly and co-operative. 
don has been a good host town. 

The main idea that I have picked 
up is, the wonderful opportunity Real 
Estate presents. Part of this is re- 
flected in the enthusiasm shown by 
other delegates and speakers, of the 
future of Canada. 

I have certainly picked up ‘... more 
than one thought that has paid the 
shot!’ ” 

Comments from another delegate 
who, as a salesman, wished to voice 
his opinions. He said “The convention 
was marvelous, and it gave us much 
more than we had expected. Salesmen 
in particular gain much from these 
conventions and, it would pay Brokers 
to finance or partially underwrite the 
cost of the convention for their sales- 
men. The returns would be beneficial 
to the Broker, as well as the attending 
salesmen. 

“IT have one more ‘beef’” he con- 
cluded, “one or two panel members 
appeared to be at loss how to answer 
questions from the floor. I would sug- 
gest that these men, reply that they 
do not know, rather than double talk. 
This, I believe is one of the few weak 
spots . . . the panels should be 
strengthened and continued . . . they 


Lon- 


We will buy, as 
principals, well located 
income producing real estate 


throughout Canada. 


Agents’ commissions protected. 
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are the most interesting and reward- 
ing part of the convention.” 

Tuesday was Fun Nite. The pro- 
gram lined up by the London Board 
started a pleasant evening, which con- 
tinued into the wee hours. 

A mention should be made of the 
Earl Terry Singers. This group of 
lovely young ladies, twenty-eight in 
number, entertained at the Sunday 
Night reception, their repertoire in- 
cluded experimental numbers, which 
they are rehearsing for a visit to 
Madison Square Gardens, New York 
City, in June. 


RESOLUTIONS 


The Ontario Association of Real 
Estate Boards has passed a resolution 
at its 37th annual conference urging 
the Government of Ontario to consider 
a plan that would reduce the initial 
cost of new homes. 

Calling for a scheme that would 
give purchasers of new homes an op- 
portunity to “defer the cost of services 
over a period of years,” the resolution 
expressed concern that “prepaid ser- 
vices for residential land are increas- 
ing land prices in most municipalities 
and thus increasing housing costs to 
home owners.” 

The resolution maintained that such 
a plan would serve a greater number 
of people than are served under exist- 
ing schemes aimed at overcoming the 
problem. Additional benefits would be 
“a saving of interest costs; profit on 
private risk capital; and reduction of 
down payment requirements.” 

Another resolution called on all 
member boards of the association to 
establish committees to study the prob- 
lem of the high costs of extending 
urban services. Top priority should 
be given to the formation of commit- 
tees to study these problems in co- 
operation with planning and zoning 
boards, town planning associations 
and other private agencies, the resolu- 
tion added. 

To maintain high standards within 
the real estate profession, a further 


resolution recommended that real 
estate salesmen applying for licenses 
be required to complete a_ suitable 
examination before licensing by the 
Provincial Department of Insurance. 
At present it is possible for salesmen 
to enter the business by having their 
application for license endorsed by a 


broker. Discussions with the Depart- 
ment of Insurance were called for to 
provide for this additional qualifi- 


cation. 

An amendment to the Assessment 
Act was also recommended to allow 
30 days to file an appeal in preference 
to the present 14 day limit. “This does 
not, in many cases, allow sufficient 
time for the property owner to obtain 
proper advice on whether an appeal is 
justified, often resulting in the owner 
being discouraged from taking any 
action,” the resolution maintained. 


SALES TIPS 


Many analyses have been made as to 
why some salesmen fail and others, with 
apparently less potential, succeed. Sta- 
tistics show that in most sales organiza- 
tions, 25 per cent of the force do 75 per 
cent of the business. Here are some of 
the reasons why so many fall short. 

1. No desire or ambition to succeed. 
Satisfied with low earnings. Wants are at 
a minimum. 

2. Poor work habits. Irregular work 
hours. Real estate is secondary to other 
interests. Too much productive time 
wasted on things which have no bearing 
on making a sale. 

3. Lack of enthusiasm for what they 
are selling. Consider work a drudgery at 
poor pay, instead of an opportunity at 
big pay. 

4. Do not know their product. Make 
no effort to study it and find its strong 
and weak points. 

5. Do not dress or act in a manner 
befitting the property they are selling. 

6. Fail to analyze and qualify pros- 
pects. Liable to work weeks on people 
who are unable to buy or have no inten- 
tion of buying. 

7. Lack tenaciousness to stick with a 
deal when it appears hopeless. Willing 
to concede defeat at first opportunity. 

8. Think sales meetings are for the 
birds. Make no effort to take courses 
and learn all they can about Real Estate. 

9. Depend entirely on advertising and 
drop-ins for prospects. Creating deals is 
too much of an effort. 
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EXECUTIVE-SECRETARY REPORTS 


The following is the report of H. W. Follows, Executive Secre- 


tary of the Ontario Association of Real Estate Boards, to the 


Association’s 37th Annual Convention in London, Ontario. 


I am pleased, and certainly proud, 
that I have had the opportunity of 
serving as your Executive Secretary 
during the time which I feel repre- 
sents the most progressive period in 
the growth of our association. The 
first report I gave in London referred 
to a membership slightly in excess of 
2,000 with 17 Real Estate Boards. To- 
day, we have a membership in excess 
of 5,800 and a total of 43 member 
Boards. During this past year nine 
new real estate boards have been 
added to our roster, and the increase 
in membership has exceeded 700. 

Perhaps even more significant is the 
fact that slightly over two thirds of 
all those engaged in the business of 
real estate in this Province today are 
members of our Association, whereas 
this figure was less than 1/3 in 1953. 
I will admit that there are many non- 
members who do not meet the high 
standards of membership that this 
association incorporates through its 
member Boards, however, there are 
still many persons engaged in our 
business that we would welcome as 
members, and we should not rest on 
our laurels in the field of member- 
ship. 

It might also be of interest to point 
out that I was the first person em- 
ployed to devote his full time to the 
affairs of the Ontario and Canadian 
Associations. These organizations now 
employ a full time staff of six, which 
I feel is somewhat indicative of the 
growth we have enjoyed in the past 
few years. 


Financial Situation: 

Your Association is in sound finan- 
cial condition. As of December 31, 
1958, our surplus was $29,498.17. The 
net income in the past year exceeded 
$33,000. Our expenditure on behalf 
of the members of organized real 
estate was $26,839.77. The excess of 
income over expenditures on the year’s 
operation was $7,058.54. 

Your elected representatives, the 
Regional Directors, have completed a 
very rigorous schedule of Board visits 
during the year. Almost all of the 
member boards were visited at least 
twice. 

I cannot help but feel that the over- 
whelming success that this association 
has had is due in a very large measure 
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to the efforts of the Regional Direc- 
tors. Their responsibilities lie not only 
in the field of Board formation, but 
rather in the field of liaison between 
the member Boards and the Associa- 
tion Executive. It has become their 
task to keep the member Boards 
acquainted with the objectives of the 
Association, to assist them in their 
operation and in general to convey 
their desires to the executive and 
Boards of Directors of your Associa- 
tion. It is surprising to note the suc- 
cess that the Regional Directors have 
had during the year. In fact they have 
been so successful that plans are now 
well underway to increase the number 
of regions because it is not possible for 
a director to give the attention re- 
quired to so many member boards. 

All committees have worked dili- 
gently on your behalf for the past 12 
months. The fact finding committee 
has redrafted its synopsis of member 
Board statistics and this is now avail- 
able to all real estate Boards. This 
report has had a very fine reception 
by not only real estate Boards in the 
Province of Ontario but I have had 
many requests for this information 
from other Boards outside of our 
Province. 

Our Education Committee, carrying 
on the efforts of the 1957 committee, 
has promoted the use of the Educa- 
tional Manual and the recommended 
association examinations to all Mem- 
ber Boards and to many individuals. 
The success of this committee is 
revealed, in that almost 20% of our 
members now have a copy of the 
Educational manual produced by this 
Association, which makes this manual 
the widest read real estate text book 
in the Province of Ontario. 

The License Law and Legislation 
Committee, under the chairmanship of 
our vice-president,. Mr. C. W. Rogers, 
has met many times with those re- 
sponsible for the administration of the 
real estate and Business Brokers Act 
in our Province. The reception that 
this committee has received has been 
most gratifying and the work they 
have accomplished most beneficial to 
those who derive their livelihood from 
the business of real estate. 

The standard forms of the Associa- 
tion have been reviewed, changes made 
where necessary, and two new forms 


—the Counter Offer Form and the 
Exclusive Income Property Listing 
Form — have been developed. 


The Ontario Association Co-Op List- 
ing Committee has instituted a new 
program for the distribution of its 
listings. At the present time co-ops 
are being mailed to all brokers and 
salesmen in the Province of Ontario 
each week. This makes the Ontario 
Association Co-Op the largest listing 
system in the world. I cannot help 
but take this opportunity to urge all 
delegates assembled here to make use 
of your Provincial Co-Operative List- 
ings. The new method now provides 
an opportunity to have listings re- 
ceived by members in your own com- 
munity and in addition provides the 
wide distribution that is required 
when listing certain types of proper- 
ties. As I mentioned previously, 65% 
of all those engaged in the business of 
real estate would receive a copy of any 
listing that is placed on the Ontario 
Co-Op Listing Service. I dare say 
that the 65% to which I have referred 
would be responsible for over 80% 
of the business conducted in the Prov- 
ince of Ontario. 


It has been my privilege as your 
Secretary to have visited many of the 
member Boards in 1958. I take this 
opportunity to express my sincere 
appreciation to those Boards for the 
kind invitations and the opportunity to 
meet with your membership. 


One of the many amenities of being 
the Executive Secretary of this As- 
sociation is the opportunity that is 
accorded to me on behalf of the mem- 
bership, to express our thanks and 
appreciation to those who give so 
freely of their time and effort on be- 
half of organized real estate. 

To our President, Norman McFar- 
lane, we pay tribute to his inspiring 
leadership, outstanding ability and 
self-sacrifice in dealing with the re- 
sponsibilities that are his as your 
senior executive officer. 

My responsibilities have been made 
more enjoyable through his thought- 
fulness and ever present co-operation 
for which I am most grateful. 

To the members of the Executive 
Committee, Directors and Committee 
Chairman and all those whose efforts 
have resulted in making this our out- 
standing year of progress, I extend 
the congratulations and thanks of 
your fellow members. 


I would be remiss if I did not ex- 
tend the appreciation of the delegates 
assembled here, to our hosts, the Lon- 
don Board, for their efforts in making 
this convention the success that I 
know it will be. 


PIONEER REALTOR 

George F. Whitney, 66, of Kitchener 
died Thursday, March 5th. 

Mr. Whitney, a business Leader in 
the Twin Cities since 1918, was a 
pioneer in organized Real Estate in 
Ontario. 

He was born in Lunenburg, N.S., 
but moved to Toronto in 1913 and 
then to Kitchener five years later. 

In 1933 Mr. Whitney started a Real 
Estate and Insurance Business. His 
work was soon recognized, for he be- 
came the first Canadian to be elected 
to the Governing Council of the 
Society of Industrial Realtors. 

Mr. Whitney was Past President of 
the K-W Real Estate Board and also 
a member of the National Institute of 
Real Estate Brokers and the Urban 
Land Institute. When the Canadian 
Institute of Realtors was formed in 
1955 he became one of its first mem- 
bers. 

He is survived by a daughter Mrs. 
Ronald Dorothy Monkman of Toronto 
and a son Richard (Dick) Whitney of 





Retiring Ontario Real Estate Registrar Harold Tanton at the ‘’mike”’, looking on are 
L. to R. Donald Koyl and B. E. Willoughby. 


Kitchener. 
. > Dick Whitney is continuing the 
Licensing Laws Show Favourable Business his father organized in 
Kitchener. 





Contrast - Retiring Registrar 


The number of real estate brokers 
in Ontario has climbed from 1,001 in 
1942 to 2,750 today, with the number 
of real estate salesmen increasing in 
the same period from 210 to 7,700. 

These figures were revealed by 
Harold Tanton, for the past 16 years 
the Registrar of Real Estate for 
Ontario. 

But, Mr. Tanton pointed out, even 
in our boom economy, the number in 
Ontario real estate pales before the 
army of brokers and salesmen in 
California, where the number runs to 
132,000. 

The disparity is substantially ac- 
counted for by the difference in real 
estate laws between the two areas. In 
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Ontario, Mr. Tanton explained, real 
estate agents have been covered by 
regulating law since 1930, and over 
the years this law has been strength- 
ened. Today, Ontario real estate 
brokers and salesmen are controlled 
under the Real Estate and Business 
Brokers Act, which provides stringent 
regulations. At that, Mr. Tanton felt 
that the period of “apprenticeship” in 
real estate should be lengthened before 
a full selling license is granted. 

In California, by contrast, “there is 
no prohibition, such as we have here 
in Ontario, against part-time licenses 
in centres of 5,000 and over.” 

In his remarks to the meeting Mr. 
Tanton also announced that he would 
retire from his government position 
on April 30 and return to the private 
practice which he had left in 1943 to 
take a “one-year” post with the Prov- 
ince to establish the office of Regis- 
trar of Real Estate. In appreciation 
of his work in the field the association 
presented him with a desk clock and 
pen set. 
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Head table guests reading left to 
right: Donald Koyl, F.R.I., President 
C.A.R.E.B.; B. E. Willoughby, F.R.I.; 
Pat Harvey, F.R.I. (hidden by lec- 
tern) President C.I.R., and Harold 
Tanton. 








President P. J. Harvey Announces 


Members Accepted into C.I.R. 


Several new Members of the Cana- 
dian Institute of Realtors were hon- 
oured during the 37th-Annual Conven- 
tion of O.A.R.E.B. held in London in 
March. 

In making the presentation Mr. 
Harvey said. “It is indeed a great 
pleasure to welcome you gentlemen as 
members of the Institute. You have 
proven your worth as prescribed by 
the edicts of Rules & Regulations of 
the Institute and, the certificate which 
you have just received proclaims that 
you be entitled to enjoy the designa- 
tion F.R.I., or A.R.I., which accom- 
pany the Fellowship or Associateship, 
as the case may be.” 





In an interview following the pres- 
entations, Mr. Harvey explained the 
reasons for the formation of the 
Institute, which is the educational 
affiliate of the Canadian Association 
of Real Estate Boards. He said, “Prior 
to 1921, real estate practice in Canada 
was a loosely organized profession, 
where Brokers worked only to their 
own ideas of ethics. And too, it was 
difficult for an ambitious Broker or 
salesman to learn the many complex 
facets of real estate. Sources of edu- 
cational material were at a minimum. 

In 1921, the Ontario Association 
was formed which attracted many pro- 
minent real estate men. These gentle- 
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men met several times during the 
ensuing months. The results saw many 
basic and fundamental principles 
established. 

A stringent code of ethics was 
adopted which, coupled to a newly 
drafted set of Rules and Regulation 
Procedures, soon launched the real 
estate profession onto a higher and 
sounder segment of Canadian business. 
All this has since found sympathy and 
acceptance by provincial and federal 
governments besides the public as a 
whole. 

In 1943, organization spread beyond 
Ontario, for this year saw the Cana- 
dian Association of Real Estate 
Boards formed, with membership 
drawn from Canadian brokers coast to 
coast. In 1955, the Institute was set 
up under a Governing Council] to in- 
troduce real estate education. The 
same year, a 3-year course of aca- 
demic training was added to the 
Extension Department of the Univer- 
sity of Toronto, and this course saw 
its first graduates in June of 1958. 
The gentlemen who received their cer- 
tificates today were among the first to 
graduate. 

Mr. Harvey concluded by saying: 
“Organized business can now find 
educated men in the real estate field to 
advise and give council on this impor- 
tant segment of our economy.” 





Upper left: George R. Carruthers, F.R.I., Toronto Realtor, is 
shown how to operate his new seal, by Pat Harvey, F.R.I., 
Brantford, President of the Institute. 

Centre: Kenneth Raven, F.R.I., Kingston and Louis Zupo, 
A.R.I., of North Bay are shown congratulating each other, 
shortly after Official presentation. 

Upper right: Arthur Kimberley, F.R.|., poses willingly with 
Pat Harvey. Art is from St. Catharines. 

Lower Centre: From left — John Fraser F.R.I., Miss D. Jane 
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McLean F.R.|. (Executive Secretary Ottawa Board) and Bernard 
Karp F.R.I. These three new Members are all from the Ottawa 
Board. A fourth member, Archibald H. Newman, F.R.I., was 
presented his certificate in absentia. 

Five years experience, plus successful completion of the 
C.1.R. Course are necessary before application can be made 
for a Fellowship. No experience is necessary for an Associate- 
ship, however, the applicant must have graduated from the 
3-year Course. 


Realtors Appointed 
Members - Institute 


The following have become new 
Members of the Canadian Institute of 
Realtors: 


FELLOW: 

SAYKO, Peter B. Edmonton 
GIBBONS, Evan B. South Burnaby 
ANDERTON, Leo Wilfred Courtenay 
HAWKINS, John Vancouver 
McQUEEN, William Clive Vancouver 


TREIT, George Vancouver 
KIRK, Lorrace Eric Victoria 

FREND, William Robert Winnipeg 
LEANEY, Donald B. Winnipeg 
DOWLING, Thomas W. Hamilton 
SPENCELEY, Harry Hamilton 
KARP, Bernard Ottawa 


NEWMAN, Archibald H. Ottawa 


McLEAN, D. Jane Ottawa 
KIMBERLEY, Arthur S. St. Catharines 
BIRO, George Toronto 


CARRUTHERS, George R. Toronto 
PARRETT, Arnot R. Toronto 
RAVEN, Kenneth Stanley Kingston 
MERCER, James Stanley Toronto 
FRASER, John Ottawa 
DUSSAULT, Jacques E. Hull 
WINTERHALT, John H. Dorval 
BAILY, B. D. Montreal 
REUTTER, Carl Frederick Westmount 


TATE, Bertram Mitford Westmount 
WHYNACHT, Cecil F. Halifax 
ASSOCIATE: 

ANDREWS, Donald C. Edmonton 
ZUPO, Louis J. North Bay 
HENDRIE, Hugh S. Hamilton 


Mc FARLANE 


(Continued from page 11) 


predicted that the Government would 
continue this policy during 1959. So 
much of the prosperity of the country, 
he said, was directly dependent on the 
house building industry — household 
appliances, furniture, services, and the 
additional need for new shops, schools, 
churches, etc. 

However, it was the Government’s 
role to “maintain a climate favorable 
to prosperity. “It was not”, he stated, 
“its duty to legislate our prosperity.” 
Canadian business must work to 
create its own prosperity. 

Mr. McFarlane felt that the reces- 
sion was past and that Canada had 
weathered the storm well. “Undoubt- 
edly the most heartening economic 
event of 1958 is to be found in the 
consumer field. The consumer with 
more money in his pocket and with 
more money in his savings account did 
not attach sufficient importance to the 
gloomy aspects of the economy to stop 
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buying, and thereby help create the 
very thing he was being warned to 
fear. In brief, the consumer was the 
economic hero of the year 1958.” 

The stability of Canadian labor, the 
increase in “discretionary income” and 
the ability to save, plus the “built-in 
supports to the economy,” such as un- 
employment insurance, pensions and 
other social benefits, also helped level 
out the recession. Another thing that 
offset the economy drop was the fact 
that consumers had substantially re- 
duced their debt burden. 

Mr. McFarlane felt that the main 
dangers ahead were in inflation, and a 
decline in Canadian trade due to Cana- 
dian goods being priced out of the 
world market. 


LIAISON ENTRE 
CONSTRUCTEURS 
ET VENDEURS 


Voici le moment propice aux vendeurs 
d'immeuble de venir en aide aux construc 
teurs . 

Cliché me direz-vous; formule mille et une 
fois remachée diront certaines gens. Détrom 
pez-vous; 4 ce moment rien ne pourrait étre 
plus vrai. 

On calcule qu'au Canada il y a trois mai- 
ons pour chaque deux acheteurs. Des agents 
d'immeuble réputés sont d'avis que ce pour- 
centage disparaitra au cours des deux années 
& suivre. Ils sont aussi unanimes a croire que 
cette situation requiert une attention immé- 
diate. 

Le besoin de coopération entre construc- 
teur et agent set fait sentir aujourd'hui plus 
que jamais. Ce lien de coopération plus in 
time est absolument nécessaire si l'on a a 
coeur le progrés de notre pays. 

Cette attitude coopérative n'existe-t-elle 
pas entre les architectes et les constructeurs? 
Dans bien des cas, le constructeur a besoin 
de l'agent d'immeuble pour vendre son pro- 
duit. Aussi l'agent ne trouve-t-il pas dans le 
produit du constructeur, la raison méme de 
sa carriére. C'est donc l'union de ces deux 
forces qui saura aider et fortifier l'économie 
canadienne. 

Les agents d'immeuble réalisent maintenant 
qu'il y a deux cétés 4 la medaille. Ils ne 
sauraient se contenter de s'asseoir a leur 
bureau et d'attendre une procession de 
clients qui ne viendront jamais. Plus l'on met 
du sien, de l'enthousiasme dans de clients 
du sien, de |'enthousiasme dans l'organisation 
de ses ventes, plus les résultats sont consolants. 
I] faut avoir de l'initiative et une énergie 
entreprenante. Les deux présidents sortant 
de charge de la C.A.R.E.B. nous parlaient a 
ce sujet au déjeuner l'autre jour. 

Ces deux anciens présidents ont insisté sur 


le besoin de faire comprendre & tous, le lien 


étroit qu'il y a entre l'économie canadienne 
et mmeuble canadien. lls étaient aussi 
davis que, de nos jours, nos vendeurs ont 


eur de l'effort réel, du travail ardu. Ii ne 
euilleter ses dossiers 
et ses listes de clients. Celui qui ne gagne 
pas son salaire, c est celui qui reste au bureau 
4 attendre des appels té!éphoniques. Comme 
ils sont des hommes d'affaires avertis, ils 


savent trés bien qu'il faut voir A ce que tout 





eur soit 4 la tache, Ils n'hésitent pas 4 
atfirmer qu'il faut se débarrasser du flaneur 

plus t6t possible. Tous deux admettent que 
f 


aire une 


e 
pour bien réussir il faut savoir se 


iste de contacts. 





Le vendeur éveillé peut $s é¢ 





ste de deux cents clients possibles. 
Ceci saura lui procurer des ventes ou des 


contacts en méme temps qu'un salaire fort 


enviable. Il ne s'agit pas seulement d'accu- 
muler des noms, il faut savoir s'en faire des 
ients; pour cela il faut se tenir en contact 
ave eux 


Un dernier point de vue, qu'offrent ces 
deux présidents est celui de la conclusion 
d'un marché. Le plus grand défaut des ven- 
deurs, c'est de trop parler. Tout peut se 


faire en 600 mots ou moins. On peut perdre 


une vente bien taciliment si l'on parle trop. 
I| faut aussi se garder d'aller & l'autre ex- 
treme. || faut savoir se taire au bon moment. 
De la le besoin de bien connaitre son client. 


Tout bon vendeur devrait pouvoir se faire 


Q. 


eux contacts par jour. 
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COAST-TO-COAST SHIPMENTS 
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Listing 
No. 
0-2516 
0-2515 
0-2507 
0-2434 


0-2480 
0-2499 


0-251] 


0-2226 
0-2199 


0-2518 
0-2498 
0-2521 


0-2523 
0-2366 


0-2530 
0-2531 


0-2532 
0-2535 


0-2536 


0-2537 
0-2538 
0-2539 
0-2541 
0-2542 


0-2543 
0-2544 
0-255] 


0-2552 
0-2553 


0-2555 
0-2556 


0-2558 
0-2559 
0-2561 
0-2566 
0-2567 
0-2569 


0-2571 
0-2572 


0-2575 
0-2576 


0-2581 
0-2583 
0-2584 
0-2585 


Ontario Association Of Real Estate Boards 


CO-OP LISTINGS EFFECTIVE IMMEDIATELY 


Type of Property 


Urban, 2 houses, 2 cabins 

Housekeeping cottages & 
main lodge 

Summer estate 

Farm, 139¥3 acres 

Summer resort 

Gas station, snack bar 


Summer residence 


Garage, showroom 

Retail florist business & 
greenhouses 

Farm, dairy, 200 acres 

Farm, dairy, 265 acres 

Summer resort business 


Summer resort 

Service station, 
apartments 

Store and 3 apts. 


restaurant, 


Store 


Year round tourist home 
Country residence 


Tourist camp 


Hotel 

General Store 

Tourist Camp 

Vacant land 

Tobacco & barber shop 


Auto body shop 
Tourist camp 
Vacant land 


Dry cleaning establishment 
Bakery 


Farm 
Grocery 


Cottages 

Apts & snack bar 
Garage 
Residence 
Bakery 

Auto body shop 


Vacant land 
Small factory 


Summer residence 
Farm 


Motel 
3 stores 
Garage & auto wreckers 


store, snack bar 


Location 
of property 


Atherley 


Baysville 
Beaverton 


Brampton, per acre 


1 mi east of Dorset 
4 mi west of Fenelon Falls 


Gibson twp. 
Jarvis 


Centerville 
Thorah twp. 
Ops twp. 
Manitowaning 


Dorset 


Waterloo . 
Cornwall 


Cornwall 


Trenton 
Beaverton 


Ridgeway 


Fergus 
Baysville 
Rice Lake 
Paris 
Ingersoll 


Niagara Falls 


242 miles east of Trenton 
air. 
Collingwood 


Welland 
Pembroke 


Esquesing 
Weller Park 
Cath.) 
Whitchurch Twp 


(sub St. 


St. Catharines 
Parkhill 
Oshawa 
Lindsay 
London 


Port Elgin 
Springford 


Georginia Twp 
Thorah Twp 


Paris 
Lake Simcoe 
Niagara Falls 


Niagara Falls 


Pir wh yr PHF TF Tw 


Listing 
price 


9,500. 


28,500. 
81,000. 


1,000. 


48,000. 
27,000. 


7,500. 
50,000. 


90,000. 
30,000. 


$100,000 


$ 
$ 
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$ 
$ 
$ 


25,000. 
18,000. 


$65,000. 
$60,000. 


$75,000. 


$85,000. 
$33,000. 


$70,000. 


75,000. 
16,800. 
22,000. 

6,000. 
25,000. 


80,000. 
35,500. 
7,500. 


19,000. 
62,500. 


30,000. 
19,000. 
3,800. 
4,500. 
40,000. 
36,000. 
13,000. 
7,300. 
22,500. 


1,250. 
4,200. 


2,800. 
10,900. 


45,000. 
20,000. 
125,000. 
10,250. 


Selling 

Broker 

Listing Broker Comm. 

R. J. Slessor, 19 Collier St., Barrie 3.80 

R. C. Sanborn, Baysville 5.80 
Gibson Bros. Limited, 

100 University Ave., Toronto 3.80 
Gordon A. Hutchison, 

29 Queen St., Brampton 3.80 
Thos. N. Shea, ‘Box a; Markham 5.80 
Goodman, Arkwright & Anderson Ltd., 

64 Lindsay St. S., Lindsay 5.80 
Chambers & Meredith Ltd., 

227 Eglinton W., Toronto 5.80 
P. J. Harvey, 63 Darling St., Brantford 3.80 
Dawn Duench, 52/2 King St. N., Waterloo .. 5.80 
John F. deWith, Realtor, Newcastle 3.80 
Don Waterman, 47 Lindsay St. S., Lindsay .. 3.80 
Bert Weir & Sons Ltd., 

237 Dundas St., London 5.80 
L. Klus, Realtor, 780 Dundas W., Toronto .. 5.80 
Alex Heide, 58 Maywood Rd., Kitchener 3.80 
Canada Trust Co., Huron & Erie Bidg., 

NINN ys pie ns ycceseozisssacas 3.80 
Canada Trust Co., “Huron & Erie Bldg. ms 

London 3.80 
Collette & Whitley, 54 Division at. Trenton.. 3.80 
Lloyd Realty (Oshawa) Ltd., 

101 Simcoe St. N., Oshawa 5.80 
Costen & Fowler Ltd., 214 East Main St., 

Welland 5.80 
Harold S. Hare, ‘194 Broadway, Orangeville.. 3.80 
R. C. Sanborn, Baysville se 5.80 
R. Gordon, 523 Rogers Rd., Toronto 5.80 
Lloyd Randall, R.R. No. 6, Brantford 3.80 
John J. Hnatuk, 520 Dundas St. W., 

Woodstock ...... 3.80 
Steve B. Blash, 673 Ontario ‘St., 

Niagara Falls ...... 3.80 
Extra Realty Ltd., 989 Bloor St. W., Toronto 5.80 
Ken Wiles Ltd., 153 St. Clair Ave. W., 

Toronto é 5.80 
Costen & Fowler, 214 Main E., Welland 5.80 
P. J. Brennan, 304 Pembroke St. W., 

Pembroke 3.80 
Ackrow & Wells, 52 Main St. N., — 3.80 
Stephen Dennie, 51 Niagara St., 

Catharines 3.80 
Extra Realty Ltd., 989 Bloor at. wW., Toronto 5.80 
Stephen Dennie, 51 Niagara St., 

Catharines 3.80 
S. W. Luke, 711 Dundas St., London 3.80 
Harvey Kalles, 1055 Bloor St. W., Toronto.. 3.80 
Vernon O'Connor, 73a Lindsay St. a 

Lindsay 5.80 
R. Patterson & Sons, 215 8th St. c., 

Owen Sound 5.80 
W. A. Elliot, 533 Brant St., Burlington 5.80 
Bruce W. William, 639 James St. S., 

Hamilton 3.80 
Extra Realty Ltd., 989 Bloor St. W., Toronto 5.80 
Extra Realty Ltd., 989 Bloor St. W., 

Toronto 5.80 
J. A. Willoughby * Sons, 46 Eglinton E, 

Toronto .... 3.80 
R. G. Crawford, 237 Kenilworth N., 

RIND os cocky Scageizinieccsccseyet<os 3.80 
Steve B. Blash, 673 Ontario Ave., 

Niagara Falls 3.80 
Newell, McInerney & Bishop, Minden 5.80 


ONTARIO CO-OPS Continued 


0-2586 
0-2589 


0-2590 
0-2591 
0-2595 
0-2597 
0-2598 


0-2600 
0-2601 


0-2602 
0-2603 


0-2604 
0-2605 
0-2606 
0-2607 
0-2609 
0-2610 
0-2611 

0-2613 
0-2614 
0-2615 
0-2616 
0-2617 


0-2618 
0-2619 


0-2620 
0-2621 


0-2622 
0-2623 
0-2624 
0-2625 
0-2626 


0-2627 
0-2628 


0-2629 
0-2630 
0-2631 
0-2632 
0-2633 
0-2634 
0-2635 
0-2636 
0-2637 
0-2638 


0-2640 
0-264] 


0-2642 


0-2643 
0-2644 
0-2645 
0-2646 
0-2647 


Store 
Bowling alley 


Hotel 

Urban property 
Grocery 

Mixed farm & gravel pit 
Nursing home 


Restaurant & Service stn. 


Farm, 60 acres 


Bowling alley 
Hardware store 


General store 
Summer resort 
Urban business 
Business block 
Groceteria 

Farm 
Subdivision land 
Residence 
Commercial building 
Farm 

Residence 

Farm 


Summer resort 
Barber shop & residence 


Suburban business 
Farm 


Summer residence 
Church furniture business 
Motel 


Business property 
Summer residence 


Urban estate 
Motel 


Duplex 
Groceteria 
Cottages & cabins 


Residence 

Restaurant 

Basket manufacturing 
business 

Auto parts & wreckers 


Farm 
Motel 
Motel 


Restaurant 
Farm 


Service station 


Billiards & cigar shop 
Service station 

Summer cottage 

Summer income property 
Summer cottage 


Woodstock 
Tecumseh 


Collingwood 
Orillia 

Elliot Lake 
Peel Co. 

St. Catharines 


Ridgeway . 
Guelph 


Dunnville 
Beaverton 


Port Colborne 
Baysville-Dorset 
Sarnia 
Trenton 
Hamilton 
Essex Co. 
Oshawa 

Acton 

London 
Pickering Twp. 
Stouffville 
Niagara Twp. 


Novar 
Angus 


Peel Co. 
1 mile east of Grafton 


Grenadier Island 
Goderich 
Niagara Falls 


Cobalt 
Haliburton 


3% miles north of Orillia 
1 mile from Niagara Falls 


Port Dover 
Ridgeway 
Nipigon 


Merrickville 
Newcastle 
Britt 

Niagara Falls 
Floss Twp. 
Niagara Falls 


Niagara Falls 


Frankford 
Crowland Twp. 


Aurora 


Milton 

Welland 

Bay Beach 

Crystal Beach 

Twp. of North Orillia 


$ 


37,000. 
75,000. 
47,500. 
78,000. 
20,000. 
50,000. 
39,500. 
60,000. 
30,000. 


20,000. 
35,000. 


us stock 


39,000. 
27,000. 


175,000. 
135,000. 


42,000. 
10,000. 


$104,000. 


$ 


12,800. 


$250,000. 


$ 


$ 
$ 
$ 
$ 
$ 
$ 
$ 
$1 
$1 
$ 
$ 
$ 
$ 
$ 
$ 
$ 
$ 
$ 
$ 
$ 


36,000. 
17,500. 
10, 900. 


35,000. 
27,000. 


55,000. 
13,000. 


16,900. 
24,000. 
35,000. 


5,200. 
17,900. 
32, 500. 


150,000. 


$ 20,000 


$120,000 
$100,000. 


$ 
$ 
$ 
$ 
$ 
$ 
$ 
$ 


6,500. 
8,800. 


68,000. 
46,000. 


Ray C. Edwards, 
Hamilton 
Foster & Robarts, 76 University Ave. W., 
Windsor 
Young & Biggin, 3230 Yonge St., Toronto 
Norm Holmes, 14a Peter St. S. Orillia 
Carman Aiello, P.O. Box 35, Elliot Lake 
V. J. Lauesen, 876 Eglinton Ave. E., Toronto 
M. E. Dilamarter, 204 Queen St., 
St. Catharines 
Kernahan & Graves Ltd., 
St. Catharines 
The Bender Realty Co., 
Kitchener 
D. R. McEniry, 913 Main St. E. Hamilton 
R. G. Crawford, 287 Kenilworth Ave. N., 
Hamilton 
Alice Katool, 242 E. Main St., 
R. C. Sanborn, Baysville 
W. K. MclInroy, 103 S. Mitton St., Sarnia 
Collette & Whitley, 54 Division St., Trenton 
A. R. James, 205 Kenilworth N., Hamilton 
C. D. Bruner, 79 Talbot St. W., Leamington 
J. Blattberg, 1095 Eglinton Ave. W., Toronto 
Harold S. Hare, 82 Main St. N., Brampton 
Canada Trust Co., 220 Dundas St., London 
Annan & Cook Ltd., Markham Village 
W. F. Lamson, 11 Raleigh St., Chatham 
Anthony J. Morkis, 1077 Bloor St. W., 
Toronto 5 
Mann & Martel Ltd., 
Toronto 
L. S. Snelgrove Co. Ltd., 49 Eglinton E., 
Toronto 
Harold S. Hare, 82 Main St. N., Brampton 
Strung Real Estate, 628 Bloor St. W., 
Toronto 
P. G. Davy, 282 Queen St., Kingston 
Ken Wiles Ltd., 153 St. Clair W., Toronto 
J. G. Collins Real Estate, 1156 Victoria Ave., 
Niagara Falls 
Eugene Jeremias, 904 Jepson St., 
Niagara Falls 
Robert E. Purnell, 
Burlington 
Gordon Stoutt Ltd., 39 Peter St. 
Steve B. Blash, 673 Ontario St., 
Niagara Falls 
Harvey Keith, 181 Eglinton Ave. E., Tor. 
Alice Katool, 242 E. Main St., Welland 
G. R. Duncan & Co. Ltd., 121 S. May St., 
Fort William 
Pieter Toxopeus, Frankville, Ont. 
Philip Gendron, 1482 Danforth Ave., Toronto 
Kernahan & Graves Ltd., 12 Queen, 
St. Catharines 
Steve B. Blash, 673 Ontario St., 
Niagara Falls 
Ken Wiles Ltd., 319 Lakeshore E., 
Port Credit 
R. C. Young Realty Ltd., 687 Queen, 
Niagara Falls 
R. C. Young Realty Ltd., 687 Queen, 
Niagara Falls 
Philip C. Meyer, 3060 Dundas W., Toronto 
Prudential Trust Co., 315 Lakeshore E., 
Port Credit 
Stoutt Agencies Ltd., 87 Yonge St. S., 
Aurora 
W. D. Hitchcox, 541 Brant St., Hamilton 
Alice Katool, 242 E. Main St., Welland 
Barry E. Perlman, 974 Eglinton W., Toronto 
Barry E. Perlman, 974 Eglinton W., Toronto 
Prudential Trust Co., 315 Lakeshore E., 
Port Credit 


666 Concession St., 


12 Queen St, 
125 King St. W., 


Welland 


1269 Weston Rd., 


2085 Mountainside Dr., 
N., Orillia 


5.80 


3.80 
5.80 
3.80 
5.80 
5.80 


3.80 
3.80 


3.80 
5.80 


3.80 
5.80 
5.80 
3.80 
3.80 
3.80 
3.80 
3.80 
3.80 
3.80 
3.80 
3.80 


5.80 
5.80 


3.80 
3.80 


3.80 
5.80 
5.80 
3.80 
3.80 


3.80 
3.80 


3.80 
3.80 
3.80 
5.80 
3.80 
5.80 
5.80 
3.80 
3.80 
3.80 


3.80 
5.80 


5.80 


3.80 
3.80 
3.80 
5.80 
5.80 


5.80 
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Note: The above listings also appear in your regular mailings. 


LISTING FEES CO-OP FORMS 
Photo used $8.00 Sold by the pad $1.50 ea. 
Non-photo $5.00 Write: O.A.R.E.B., 109 Merton St. — Toronto 7 
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LEGAL 


The Realtor Magazine has secured permission 
from the Plaintiff to publish the following judgment. 

J. E. Clare is President of the Port Credit, Ontario, 
Real Estate Firm involved in the legal proceedings. 
He is an active member of the South Peel Board. 


ROACH, GIBSON and MacKAY, JJ.A. 
5th February, 1959 


EARL CLARE LTD. V. SHARP 


Brokers — Real Estate —- Commission — Listing —— Date of 
Expiry — Entitlement after expiry — Statute. 

This was an appeal by the plaintiff from the judgment of 
Robb, C.C.J., Dufferin County dismissing the action. 

The plaintiff sued for $1,175 commission on the sale of the 
defendant’s house property on a listing agreement providing tor 
a co-operative listing. The agreement was dated 5th April 
1957 and expired 20th May 1957. It also contained an agree- 
ment for payment of commission on any sale to a purchaser 
introduced by the broker during the currency of the agreement, 
if such sale were effected within 90 days after its expiry. 
During the currency of the listing agreement the plaintiff pro- 
cured offers from one Clark all of which were refused by the 
defendant. Subsequently 24th July 1957 the defendant accep- 
ted another offer from Clark, and the sale was later completed. 
The plaintiff sued for commission on this sale. The trial Judge 
dismissed the action holding that the listing agreement con- 
travened the Real Estate & Business Brokers Act, R.S.O. 1950, 
c. 332, s. 52(2) as enacted by 1957, c. 106, s. 8 (2) in that 
it provided for more than one date on which it might expire. 

G. J. Lane, for the plaintiff, appellant. 
D. C. Lyons, for the defendant. 

The judgment of the Court was delivered by Roach, J. A., 
allowing the appeal. In a written judgment, after stating the 
facts, he said that prior to the 1957 amendment it was at least 
arguable that a listing agreement would comply with the Act 
if it extended to a named date and continued thereafter until 
another named date, unless in the meantime the owner re- 
voked it. Such an agreement might or might not continue until 
the second named date, depending upon whether the owner 
cancelled it or not. The 1957 amendment was apparently 
aimed at such agreements. 

The agreement in the instant case did not contain a pro- 
vision for more than one date on whick it might expire. It 
expired 20th May. If prior to its expiration the plaintiff sold 
the property he became entitled to his commission, or if within 
that time he introduced a bona fide purchaser to the property 
who within 90 days thereatter purchased the property, he also 
became entitled to his commission. That provision with respect 
to the period of 90 days, did not extend the listing agreement 
by that period. To put it otherwise, it did not extend the time 
within which the plaintiff was entitled to perform any service 
for the defendant nor within which the defendant was obligated 
to permit him to do so. It merely protected him against loss 
of compensation for fruitful services performed while the agree- 
ment was current. The purpose of that 90 day clause was 
manifest. It was to prevent the owner by himself or through 
some other agent, reaping advantage from the fruitful services 
performed by the agent in the first instance without paying 
for them. 

He would allow the appeal and direct that the judgment in 
the Court below be set aside and that judgment be entered 
therein for the plaintiff in the sum of $1,175 and costs. The 
appellant should also have its costs of the appeal. 

Appeal allowed. 
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THINGS ARE TOUGH-ALL OVER 


f 





Even tha boids is feelin’ tha pinch! This cute little unit is 
going begging in the Victoria Park-St. Clair area of East York 
in Toronto. A survey amongst the feathered folk indicated 
the worst was over. Soon, the gang down south will be back 
and thousands of new family formations will start. 

Homo sapiens are having their troubles too. There are an 
estimated 9,000 units vacant in Metropolitan Toronto. 75% 
of these in the fringe areas. Desperate landlords, rather than 
reducing the rentals, are offering inducements such as, one or 
two months rent free with the signing of a one year lease. 





EDITORIAL 


(Continued) 


What happens to the “hot'’ leads which were given to the poor 
salesman is a moot, debatable question. 

In essence, efficient use or misuse of al! leads entering a Realtor's 
Office, is the yardstick by which a Realtor's revenue is estimated. 

Earlier this year (see March Realtor) Professor Phillip White of 
the University of British Columbia, addressed a meeting of the 
Victoria Board. At that time he stated, "The chief value of pre- 
licensing examinations would be to eliminate from the real estate 
business, all those who are not serious about making it their life's 
work.” 

We will get rid of them,’ Mr. White assures, “before they get 
into the business! 

The Real Estate profession is no different than others. Some men 
can sell newspapers better than others . . . some Doctors are better 
surgeons than others . . . two gardeners wouldn't necessarily produce 
the same quality vegetables, 

We know of a Realtor who has only two on his sales staff after 
three or four years in the business. When asked why he doesn't 
increase his staff he explained "The two sales personnel | have work- 
ing in our Office are doing exceptionally well. | won't disturb this 
happy situation by throwing deadwood underfoot. We will expand, 
eventually, but only (as far as sales personnel goes) with caution.” 
He concluded ‘When we do hire an addition, we will be 80% certain 
that he or she will hold up their end. 

We suggest other Boards should study the B.C. pre-licensing 
courses and examinations. ‘These procedures will help al! active 
Realtors, Coast to Coast. 





Gene 





THE APPRAISAL INSTITUTE OF CANADA 


HEAD OFFICE 
307 Childs Building, 
Winnipeg 2, Manitoba 


Court Testimony 
by WALTER BERNARD WILLISTON, Q.C. 


Toronto, Ontario 


Graduated from Osgoode Hall in 1944, appointed Q.C. in 1954, has 
been a partner in the firm of Fasken, Robertson, Aitchison, Pickup & 
Calvin since 1947, Lecturer since 1948 at Osgoode Hall, has extensive 
experience in Expropriation Cases, Counsel Trial and Appeal 


Part Il 


The first exclusionary rule then, is, 
that, with certain exceptions, “hearsay 
evidence is not allowed”. The next 
exclusionary rule is one which ex- 
cludes secondary evidence when pri- 
mary evidence is available. This is 
known as the ‘Best Evidence’ rule. 
The law requires the best evidence 
that can be had. Under this rule only 
original documents are admissible. 
Written documents must be proved by 
the production of the actual document 
itself. You cannot rely on a copy. 
This rule applies to agreements, deeds, 
correspondence. Before a lawyer is 
allowed to put a copy of a document in 
evidence, he must show that the origi- 
nal document has been lost or for 
some other reason cannot be adduced. 

There is an exception to this rule 
also. There are certain Official or 
Court Records that can be proved by 
the production of certified copies — 
copies certified by the Court or Official 
in whose custody the original is kept. 
For example, if you wanted a docu- 
ment from the registry office you 
would not subpoena the registrar to 
bring his books over, you would simply 
get a certified copy. 

Having in mind those basic rules, 
I now come to the question of the ex- 
pert witness. 

Although witnesses in general are 
allowed to state only facts within 
their knowledge and are not permitted 
to give their opinion in the court of 
law, this rule does not apply to those 
whose studies and occupation have 
rendered them skilful concerning ques- 
tions which belong to their particular 
calling or profession. In other words, 
the opinions of witnesses possessing 
special skills are admissible whenever 
the subject matter of the enquiry is 
such that inexperienced persons are 
unlikely to prove capable of forming 
correct judgment upon the facts with- 
out such assistance. This means, that 
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witnesses offering expert testimony 
must have gained special knowledge 
by a course of study or previous habit 
which secures their familiarity with 
the matter in hand. This familiarity 
must be proved before a witness is al- 
lowed to offer testimony as to opinion. 
To qualify he must have had special 
knowledge and special experience. 


This I think is somewhat important; 
the object of expert testimony is to 
explain the effect of facts, to make 
these facts more coherent to the Court 
or Judge. Expert testimony is not 
conclusive upon a Court— you will 
find many instances when a Court 
has rejected the conclusions of experts 
on both sides and has given a judg- 
ment based on the Court’s own deduc- 
tion from the facts. For example, 
experts on one side may give a value 
of say, $1,000 an acre; experts on the 
other side may value the land at 
$1,200 an acre. The Judge may well 
decide upon $800 an acre or $2,000 an 
acre. Again I emphasize, the conclu- 
sions or opinions of the expert are not 
binding upon a Court. The Court may 
draw its own inferences from the 
facts, and accept or reject statements 
made by the experts. That is why it 
is so important that you, as experts, 
make your testimony convincing. To 
do this, your opinion must be a logical 
conclusion drawn from the facts. 


To put it another way, expert testi- 
mony is regarded as being a guide to 
the Court not a rule which the Court 
must follow. 

Now this is also important. Your 
work in Court is to help the Court 
draw inferences from the facts proved, 
the facts on which you rely must be 
proved in evidence; your opinion, no 
matter how eminent you may be, no 
matter how brilliantly you have con- 
ducted yourself in the witness box, is 
mere valueless phraseology unless you 
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can justify your evidence as being a 
deduction from the facts which are 
proved or admitted in evidence. 


Thus, expert testimony is no 
stronger than the evidence upon which 
the expert relies. Thus, in forming 
your opinion you must investigate the 
facts and take the same precautions 
as to the evidence upon which you 
rely as a Court would. Thus, in pre- 
paring your evidence avoid any re- 
liance on hearsay evidence — go to the 
sources — don’t take what someone 
said someone else _ stated — never 
accept a newspaper account. Remem- 
ber, however, that the statements of 
the parties themselves are evidence. 
Also remember the best evidence rule. 
Look at the original documents. Don’t 
look at the copies. You will sometimes 
find quite a difference. 


Thus, I repeat, the conclusions 
which you, as experts, give are of 
little value unless they pass two tests; 
they are based on facts, facts that 
will be proved in evidence, and sec- 
ondly, that your opinion amounts to 
a logical deduction from the facts 
proved. 





The 3rd. article on Court testimony 
by W. B. Williston, Q.C., will appear in 
the May edition of the Realtor. 


EVERYBODY 
reads the 


Spectator 


There are more Spectators sold 
in Hamilton DAILY than there 
are homes in the city. 


FOR COMPLETE COVERAGE 
AND QUICK ADVERTISING 
RESULTS 


use 
SPECTATOR 
WANT ADS 


Serving one of Canada's fastest 
growing areas 
THE HAMILTON SPECTATOR 


Est. 1846 Hamilton, Ontario 
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Co-op Sales Award 
Trip To Bermuda 


The South Peel Board which encompasses Port Credit, 
Oakville and other suburban areas between Hamilton and 
Toronto, have become inoculated with the promotional bug. 
“, . . We have 
instituted a year long contest which concludes in December. 


We quote Patricia Brookes, Secretary: 


To the salesman who sells the most co-op listings we offer 
a trip to Bermuda for two (all expenses paid). 

We also have a bonus buck contest for the salesman 
attending the most open houses (we're not sure just what 
this contest entails) during a 60 day period — with prizes 


of $15, $10, $5 ... all in silver dollars. 


GALT - PRESTON - HESPELER 


Galt-Preston-Hespeler have taken to the printed media 
to promote the sale of co-ops. From the evidence which 
we have on our desk, we feel that the Board is spending 
money wisely. 

In the Evening Reporter, the Galt newspaper, every 
Saturday, there appears a 3 column by 5” display ad fea- 
turing a “Co-op Home of the week.” In the body copy 
under the illustration, the listing code number is shown and 
accompanied by a request that the reader phone any mem- 
ber of the Board for further particulars. 

The only fault we might find with this plan is; are all 
home-seekers familiar with each member of the board. Or, 
could a situation arise where a person may phone a non- 
Realtor, who could conceivably say “Sorry, that one has 
been sold, but I have another that might interest you.” 

We hope that this conjecture wouldn’t occur, and that 
the Realtors from Galt-Preston-Hespeler get full value for 
their money. 

Close liaison is apparent in this Board. A newspaper 
clipping, sent by their secretary, shows 20 Realtors and 
Salesmen gathered around a restaurant table, discussing 
available co-op listings. This meeting is held once each 
week. 


WINNIPEG 


Apparently a Seller’s Market still exists in Winnipeg. 
A co-op report by H. B. Budgell, The Board Secretary, 
indicates that listings are difficult to come by. 

This is pleasant news, because a note of caution was 
reported by Graham C. Lount, Winnipeg, Second Vice- 
President of the National House Builder’s Association, who 
stated in his forecast (see January Realtor page 5): 
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So far, absorption has kept apace of completions, 
but there are still a large number of units in the building 
and, whether they will be sold by spring, is the big concern 
at the moment.” Mr. Lount however, closed his prediction 
by stating “. . . there seems to be a feeling of optimism 
and the builder who plans well and gives top quality should 
have a year nearly as good as 1958.” 

24 rinks entered the Annual bonspiel of the Winnipeg 
Board to compete for the Willie Argue trophy, February 
18th and 19th. The grand prize was awarded to a rink 
skipped by Line Johnson of the Guarantee Trust Company, 
Winnipeg. 


NEW Co-op COMMITTEE 


The C.A.R.E.B. Co-op Committee for 1959 will be: 
H. P. Bell-Irving — Vancouver, Chairman; J. P. Roberts — 
Vancouver; William Bailey — Victoria and, J. K. Cooper 
of New Westminster. 

All Canadian Realtors are invited to suggest subjects 
of interest which they would like studied or investigated 
on a National level. The Committee would also like to 
receive any information which would be suitable for the 
Realtor Magazine “Monthly Co-op Review” Page. Sug- 
gestions should be sent to C.A.R.E.B. Office Toronto, or 
Bell-Irving Realty Ltd., 930 Pender St. West, Vancouver. 





Positions as of 


Feb. 28th 
1958 1959 
| | 
3 2 
2 3 
4 4 
5 5 
7 6 
6 7 
8 8 
9 9 
12 10 
il i 
10 12 
14 13 
di 14 
19 15 
15 16 
18 17 
13 18 
aos 19 
22 20 
_— 2! 
_ 22 
16 23 
20 24 
26 25 
31 26 
23 27 
2! 28 
— 29 
— 30 
28 31 
34 32 
27 33 
29 34 
= 35 
— 36 
25 37 
_ 38 
23 39 
32 40 


Board 


Toronto 

Hamilton 

Vancouver 

Montreal 

Calgary 

Winnipeg 

Ottawa 

London 

Edmonton 
Kitchener-Waterloo 
Victoria 

Westminster County 
Saskatoon. . 
Tri-County (Ont.) 
Peterborough 
Sarnia-Lambton 
South Peel 

Brantford 

Regina 

St. Catharines-Niagara 
Oshawa and District. . 
Halifax-Dartmouth 
Windsor 

Greater Niagara 
Galt-Preston-Hespeler 
Welland and District 
Fort William 

Orillia 

Guelph 

Lethbridge 

Sault Ste. Marie 
Barrie and District 
Central Alta. (Red Deer) 
Cornwall 

North Battleford 

Port Arthur 

Kingston 

Orangeville 

Chatham 

Nanaimo County 


TOTALS 


CAREB CO-OP Statistics for February 1959 





Year to Date 


$18,034,057 
6,417,689 
6,249,918 
4,935,792 
3,691,687 
3,165,835 
2,807,875 
1,548,477 
1,463,400 
1,294,650 
1,280,415 
1,251,617 
824,385 
474,550 
394,000 
358,885 
349,227 
342,410 
340,910 
242,425 
233,755 
233,000 
175,700 
153,300 
130,410 
120,350 
117,710 
109,800 
107,600 
80,700 
70,900 
66,000 
62,400 
42,600 
42,350 
32,350 
16,000 
14,000 
11,500 


$56,602,778 


Gross Co-Op Sales 


Feb., 1959 Feb., 1958 
$9,983,540 $ 8,356,437 
3,031.89! 3,003,317 
3,580,201 3,183,691 
2,737,230 2,198,561 
1,936,767 1,476,390 
1,828,360 1,234,440 
1,492,375 1,277,549 
894,814 813,591 
736,570 812,110 
825,850 566,030 
717,793 667,081 
574,420 888,826 
432,460 220,270 
25,000 a 
228,300 117,450 
154,285 154,800 
248,077 60,700 
158,260 203,619 
234,825 97,600 
177,625 76,040 
73,655 = 
98,650 —_ 
43,800 123,650 
94,900 62,500 
35,600 35,300 
89,100 9,750 
79,860 42,750 
19,200 — 
47,150 _— 
45,500 sia 
70,900 27,800 
39,000 8,400 
29,100 25,600 
33,800 8,000 
26,450 — 
10,800 _ 
16,000 37,100 
14,000 as 
11,500 17,100 
nil 12,800 
$30,877,608 $25,483,004 





Listings 

Year to Date Feb., 1959 Feb., 1958 
4,654 2,351 1,665 
1,408 661 727 
2,084 1,004 1,074 
596 327 220 
936 502 390 
654 330 305 
537 371 305 
289 139 190 
683 335 396 
275 153 153 
355 193 179 
598 326 377 
239 124 93 
213 7 ams 
122 56 45 
78 32 23 
8! 46 33 
82 16 63 
78 55 39 
147 74 13 
43 24 ‘iad 
23 8 sal 
74 27 50 
106 66 16 
35 13 a 
71 38 21 
37 21 8 
35 17 — 
18 6 gas 
25 17 ae 
14 7 7 
20 10 4 
19 13 16 
28 i 7 
12 9 ‘th 
41 20 a 
7 4 5 
6 4 — 
17 10 il 
14,552 7,427 6,473 





Listings Sold 

Year to Date Feb., 1959 Feb., 1958 
1,134 626 532 
460 235 248 
516 284 286 
173 107 76 
263 143 116 
283 161 121 
171 97 70 
132 7\ 68 
131 68 81 
it 68 57 
144 84 77 
137 64 101 
90 44 26 
25 2 _— 
35 19 10 
30 15 15 
19 12 3 
35 16 29 
29 20 i 
23 16 6 
16 7 _ 
15 6 _— 
17 4 a 
17 10 7 
13 3 3 
12 8 2 
13 10 4 
10 2 — 
9 4 ia 
7 5 — 
4 4 4 
6 4 
6 2 3 
4 3 ! 
5 3 _ 
3 I — 
| I 2 
I | — 
| I 2 
4,056 2,231 1,979 


Population 
in 
Thousands 
1,500 
259 
525 
1,600 
200 
390 
220 
101 
223 
74 
125 
55 
60 
50 
45 
45 
50 
53 
100 
40 
50 
125 
125 
50 
25 
40 
42 
13 
32 
31 
36 
20 
17 
20 
10 
42 


10 
20 
30 
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HALIFAX-DARTMOUTH BOARD 
ELECTS HONORARY PRESIDENT 


J. Stuart Roy, Halifax real estate executive for many 
years, was elected honorary president of the Halifax- 
Dartmouth Real Estate Board at the board’s regular 
monthly meeting at the Lord Nelson Hotel recently. 

Mr. Roy was praised by the members for his outstanding 
contribution to the real estate business in the area over 
the past years. He is an original member of the first real 
estate board in this area. 

It was announced by board president C. F. Whynacht 
that a refresher course for board members had been set up. 
The course, has been designed to keep realtors up on the 
latest methods as well as refresh their knowledge of the old 
methods. 

Guest lecturers, who will speak on the selling of real 
estate and other allied subjects, will be invited to speak to 
the members. Lectures will run weekly for about two 
months, Mr. Whynacht said. 


BERT KATZ TO ATTEND 
WORLD CONFERENCE 


The 10th. Annual Congress of the International Real 
Estate Federation, will be held in Rome, Italy, May 30th. 
to June 3rd., 1959. 

Bert Katz of Ottawa is an International Vice-president 
of the Federation. 

The Conference, which draws prominent Realtors from 
the world over,. is held in a different country each year. 
Last year it was held in Spain. 

There will be three work sessions to the conference, 
including the major session themed: “The importance of 
our profession in the World from the Social and Eco- 
nomical view.’ 

Following the work session, a tour of major real estate 
developments in Rome. 

Social engagements will include a visit to the Vatican 
followed by a personal audience with Pope John XXIII. 

To conclude the congress a Grand Gala Banquet will be 
staged at the Hotel Excelsior, Wednesday Evening. This 
is a black tie affair, with many of Rome’s dignitaries in 
attendance. 

Travel arrangements can be made through the American 
Express Travel Service. This firm has published a tour 
booklet for those interested in making the trip. 
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Newly elected Executive of the Montreal Board shown left to 


right: Jean DesRosiers, Vice-President; Dave S. Keast, President 


and Emile Desorcy, Treasurer. 





Marcel Audette, immediate Past-President of the Montreal 
Board is shown presenting certificates of long-standing mem- 
bership to former Presidents and charter members, who assisted 
the Board's formation in the 20’s. P. Lindsay Hall holds Cer- 
tificate with William F. Brass looking on. 
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BUILDER - SALES LIAISON 


Now is the time for all realtors to come to 
the aid of the builder. 

This is sort of a paraphrase which is 
used by a typist to estimate his or her speed. 

But, nothing could better be said at the 
moment. 

In Canada it is estimated there are three 
new homes for every two buyers. Top real- 
tors in Canada agree that this percentage 
will be almost eliminated within the next two 
years. 

The main point they emphasize is that it 
requires immediate action. 

Never before has the need for co-operation 
builders and 
acutely felt. 


between realtors been so 


It's not that either group is 
alarmed, it's just that a closer liaison is 
needed to help Canada grow. 

We've seen it among the architects and 
builders. Suddenly, the Architects have got- 
ten into the small home field . . . one that in 
pre-war years wasn't worth bothering with on 
@ mass production basis. Now they have 
staffs of workers designing individual homes 
for each subdivision site. 

The realtor and the builder are inexorably 
connected. The builder in most cases de- 
pends on a realtor to sell what he has pro- 
duced. The realtor, in turn, is entirely de- 
pendent on the product that the builder has 
created. 

It's a wedding of interests which will con 
ceive a healthier Canada. 

Realtors have come to agree that now it 


is a two-way street, and they just can't sit 


back in their offices and wait for listings, nor 
wait for customers. 

The more hustle and bustle, 
organized, which is put into sales, will result 


intelligently 


in better incomes on their part. The initiative 
and drive is the important thing nowadays. 

It was rather interesting to hear two past- 
presidents of C.A.R.E.B. discuss this subject 
over lunch one day. 

Aside from the idea of creating new ideas 
to sell people on Canada, they agreed that 
many of the salesmen presently employed by 


Canadian 


enough. 


brokers, are not digging hard 
They assert that a real salesman 
goes back to check on his listing, time and 
time again. The one who doesn't earn the 
income, stays in the office waiting for tele- 


phone calls. 


Being experienced business men, they know 
they have to keep their staffs working. They 
agree that they, weed out as quickly as pos- 
sible the ones who wait for the work to come 
to them. As they both averred, it's the old 
listings that really count. 

The average salesman can accumulate 200 
prospects in a matter of two months and this 
should give him a working basis on which he 
To accumulate 
It's the 


can earn a healthy income. 
this number though, isn't the answer. 


follow ups which count. 

Another point they offered at this genial 
get together, was the attitude of salesmen 
(or women) when they show or offer a pros- 


pective buyer a home. They claimed it can 


be done and the sale consummated with a 
minimum of 600 words. 


"If they are too talkative, they might lose 


a sale’ one former president said. ‘If they 


are too brief in their description, the same 


may happen. It's sort of a time when you 


have to psychoanalyze your prospect. If a 
salesman can't get two prospects a day, he 
isn't worth his salt. 


LEGAL HINTS 


The following article was written by 
George F. Anderson and was published 
in the Realtors’ Headlines, a newsletter 
released by the N.A.R.E.B., Chicago. 


The seller and the buyer agreed upon 
all the terms of a contract. The seller 
wanted to put it in writing and sign it, 
but the buyer said, ‘‘My word is as good 
as my bond.’ It was — assuming that 
the bond was no good. The seller let it 
go at that. He could not do otherwise. 


He ordered the title drawn to date and 
delivered it to the buyer. The buyer 
called him up and said he didn’t propose 
to go through with the deal. 


The seller asked him why. He said 
that he had applied for a loan, and that 
the mortgage company had appraised the 
property at $5,000 less than he had 
agreed to pay, adding, ‘’Of course, if you 
want to go through with it.’’ 

The seller went to see a firm of attor- 
neys about it. They told him that he 
didn’t have a leg to stand on, and rather 
reprimanded him for thinking that he 
could enforce a contract for the sale of 
real estate that was not evidenced by a 
memorandum in writing and signed. 


The seller was a persistent cuss that 
wouldn’t give up. So he went to Attor- 
ney Loophole. Attorney Loophole listened 
carefully to the whole story, and then 
knitted his brow and said, ‘‘I’ll think it 
over. Come back in a day or so.”’ 


Attorney Loophole went over to the 
mortgage company. The buyer had 
signed an application for a loan, and the 
application contained all the details of 
the purchase. That was memorandum 
enough to comply with the statute of 
frauds, and the buyer had to go through 
with the deal. 


That’s one of the peculiarities of the 
statute. The writing need not be made 
at the time the contract is entered into; 
it need not be delivered to the other 
party; it need not be signed by both par- 
ties, but only by the one to be charged. 
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HOW POLAROID CAMERAS HELP REALTORS 


1. Pictures in a minute. F 

2. Good pictures assured before leaving 
spot. 

3. Pictures available for reference when 
report is being written. 


Speed-up of mortgage decisions. Wins 
customer good will. 

. Anyone can operate day or night. 

Films readily available. 


Polaroid 60-second pictures attached to appraisal reports, given to prospective buyers 
or to the local newspaper to beat advertising deadlines all mean a big saving in time and 


money. Remember .. . the picture you want . 


. « when you want it. 


H.C. TUGWELL & CO. LTD. 


223 BAY ST. °@ 


TORONTO e 


EMpire 4-2286 
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PERSON TO PERSON 


‘Wishful Thinking’ 





cha cha 


CONTEST WINNER 


In February's person to person we volunteered five of our hard earned 


bucks to the reader who sent in the best “tone-Poem”. 


We chose Leon 


Hogg of Hamilton over J. M. T. of Dartmouth, simply because Kingston 


Prisoners cannot receive money. To the other 31 readers who sent in 


efforts we suggest: “Stick to Real Estate Lads!” 


Dear Sir: 
Your challenge in ‘person to person’ 
in the February issue of the Realtor 
could not go unaccepted. 
Herewith my effort to take your five 
bucks! 
yours truly 
Leon J. Hogg 
Manufacturers Life 
Hamilton, Ont. 

P.S. My pseudonym is HAG PO PEE. 


ED’S NOTE: Must be Gaelic for “I’ve 
got a hangover! 


FIRST PRIZE 


| WANT A HOUSE, JUST LIKE THE 
HOUSE, WHERE E. P. TAYLOR LIVES. 


| came from work one evening 

And found my wife in tears; 

| could not understand it, for 

She hadn’t wept for years. 

I'd bought her flowers and candy, 

Of furs she had a score, 

But she would only weep and wail 

As | came through the door — 
| want a house, just like the house, 
where E. P. Taylor lives. 


The floor must be of silver, 
With inlaid dollar bills. 
Foundation walls of golden blocks, 
And emerald window sills. 
Employ a dozen servants please, 
To do just what I wish. 
Build in a score of swimming pools 
And fill them all with fish. 
| want a house, just like the house, 
where E. P. Taylor lives. 


Use mink for insulation, 

Have rye in all the taps, 

Have beer in every bath tub, 

And golden chimney caps. 

| must have music everywhere, 

For soothing background tones, 

And private lines to all my friends 

With hi-fi telephones. 
| want a house, just like the house, 
where E. P. Taylor lives. 
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So | built the house she wanted, 
And put in all the frills, 
I wrote a million dollar check 
To pay for all the bills. 
But my banker was the quiet type, 
And all he said was “NO!” 
So now from Kingston’s padded cell 
I sing so soft and low — 
| want a house, just like the house, 
where E. P. Taylor lives. 
—HAG PO PEE 


DISHONORABLE MENTION 
Dear Sirs, 


Apropos: “Wishful Thinking Cha- 
Cha”—here goes: — 


Oh give me a home, where the drafts 
will not roam, 

And the roof won't leak on my bed, 

Where the windows are square, and 
the locks are all there, 

And tle 
lead. 

Home, home of my dreams — 

Where the mortgage is paid right on 
time, 


plumbing’s of copper, not 


Where the interest rate is 6 and not 8 

And repairs will not cost me a dime. 

Oh, I’d like a house, where not even a 
mouse 

Can crawl through the cracks on the 
floor; 

Where the taps do not drip and no-one 
will trip 

Each time that they open the door. 

Please make it today, while my child- 
ren still play 

And not when they’re ninety or more. 

One storey or two, any old thing will 
do 

As long as there’s roof, walls and 
floor. 

With 500 cash I can’t make a splash 

And the payments must not make a 
dent. 


eve 


de 





1959 
CALENDAR 


Canadian Association Real Estate 
Boards 


16th. Annual Conference 
Saskatoon, September 20th.-24th. 


10th Congress International 
Real Estate Federation 
ROME, Italy 
May 30th. - June 3rd., 1959 
(See page 24) 





No more will I roam, if you find me 
this home 

For I'm tired of paying high rent. 
Yours truly, 
s. uM. T., 
Hallmark Realties, 
300 Prince Albert Road. 
Dartmouth, N.S. 
















EDMONTON ... a 
“BULLISH” market 





& City Livestock Mark 
mash Records In 1958 


Western Canada’s No. 1 
Livestock Centre! 
Received By Farmers For 
Livestock in 1958 
@ Edmonton—$118,589,918.24 
@ Winnipeg—$117,674,595.00 
@ Calgary—$101,971,629.90 


Daily Net Paid Circulation 


In Excess of 103,000 


The EDMONTON 


JOURNAL! 


One of the Eight Southam 
Newspapers in Canada 








REAL ESTATE 
DIRECTORY 





GENERAL 
REAL ESTATE 


@ BRANDON, MAN. 
Hughes & Co. Ltd., 
125 - 10th Street. 


@ DON MILLS, ONT. 
R. W. Drake, Realtor, 
170 Donway West, Don Mills. 


@ FORT WILLIAM, ONT. 
Willport Realty Limited, 
Fort William - Port Arthur. 


@ NANAIMO. B.C. 
December Roses on the Blue Pacific 
Nanaimo Realty Co. Ltd., 
Nanaimo Realty Block. 


@ OSHAWA, ONT. 
Lucas Peacock, Realtor 
556 Simcoe St. N. 


@ OTTAWA, ONT. 
P.Hubert McKeown, 
McKeown Realties Ltd., 
169 Somerset St. W., (CE. 2-4806). 


@ SUMMERSIDE, P.E.I. 
“Summerside Realties” 
Box 298, Summerside, P.E.I. 


FOR REAL ESTATE 
SALE 


@ CALGARY, ALTA. 
Burn-Weber Agencies, 
218 Seventh Ave. W. 


@ EDMONTON, ALTA. 
Spencer & Grierson Ltd., 
10517 Jasper Avenue. 


@ NIAGARA FALLS, ONT. 
David D. McMillan, Limited, 
1916 Main Street. 


e@ PETERBOROUGH, ONT. 
Irwin Sargent and Lowes, 
441 Water Street. 


@ QUEBEC, QUE. 
Ross Brothers & Company Limited, 
P.O. Box 9 (Uppertown) 
LAfontaine 2-4091 


@ WINDSOR, ONT. 
Alex E. Hoffman, 
930 London St. West. 


@ CALGARY, ALTA. 
Cote & Hunt Ltd. 
41 Hollinsworth Bldg. 


@ EDMONTON ALTA. 
Weber Bros. Agencies Ltd., 
10013 -101A Ave. 


@ OTTAWA, ONT. 
C. A. Fitzsimmons and Co. Ltd. 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 








FOR INDUSTRIAL 
SITES AND PROPERTIES 


@ CALGARY, ALTA. 
Cote & Hunt Ltd. 
41 Hollinsworth Bldg. 


@ EDMONTON, ALTA. 
Melton Real Estate Ltd., 
10154 - 103rd Street., Phone 47221 


@ EDMONTON, ALTA. 
Don Reid Real Estate Co., 
11563 Jasper Avenue. 


@ FORT WILLIAM, ONT. 
G. R. Duncan & Co. Ltd., 
121 May Street. 


@ HALIFAX, NS. 
Roy Limited, 
Roy Building. 


@ REGINA, SASK. 
W. Clarence Mahon, 
350 Western Trust Bldg. 


@ WINDSOR, ONT. 
Alex E. Hoffman. 
930 London St. West. 


@ EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 -101A Ave. 


FOR IDEAL 
STORE LOCATIONS 


@ FORT WILLIAM, ONT. 
G. R. Dunean & Co. Ltd. 
121 May Street. 


FOR APPRAISALS 


@ CALGARY, ALTA. 
Ivan C. Robison & Company, 
703-5 Street West, 
Phone AMherst 63475. 


@ EDMONTON, ALTA. 
Weber Bros. Agencies Ltd., 
10013 - 101A Avenue 


@ TORONTO, ONT. 
Chambers & Meredith Ltd., 
24 King Street West. 


@ ST. CATHARINES, ONT. 
Andy Hawreliak, Realtor, 
Dominion Building, MUtual 4-2324. 


© OTTAWA, ONT. 
C. A. Fitzsimmons and Co. Ltd., 
Realtors, 197 Sparks Street, 
Ottawa, Ont., Phone CE. 6-7101. 


FOR SUMMER 
PROPERTIES 


@ MUSKOKA, ONT. 
Francis J. Day, 
Port Carling - Phone 84. 








FOR PROPERTY 
MANAGEMENT 


e@ HALIFAX, NS. 
Roy Limited, 
Roy Building. 
@ VANCOUVER. B.C. 
Blane, Fullerton & White Ltd., 
517 Hamilton Street. 
@ WINDSOR. ONT. 


U. G. Reaume Ltd., 
176 London St. W., 
802 Canada Trust Rldg. 


@ CALGARY, ALTA. 


Crown Trust Company, 
227 Eighth Avenue W. 


Rates for Advertising 
in the Real Estate 


Directory: 
3 lines — 12 issues $45.00 
3 lines — 6 issues . . 29.00 


Additional lines $1.00 per issue. 
No charge tor city and province lines. 





PROFESSIONAL 
LISTINGS 


Rates for Professional Listings 
ONE INCH SIZE 


For six insertions 
For twelve insertions 


$60.00 
$95.00 






HANKS & IRWIN 
ARCHITECTS 
2848 Bloor St. W., Toronto 
RO. 6-4155 






FOR THE BEST INFORMATION 
ON B.C. REAL ESTATE 


Office buildings, industrial and revenue pro- 
perties, homes, building lots and sub-division 
developments. 
Write, wire or phone 
BOULTBEE SWEET & CO. LTD. 
555 Howe St., Vancouver, B.C. MU. 1-7221 


WE SELL WINDSOR 
Specializing in 


Appraisals, Sales, Industrial 


We like to co-operate — Call 
1. W. Thrasher CL. 6-2335 


WESTERN CANADIAN 
APPRAISALS 


Arthur E. Jellis, M.A.I. 
ACCREDITED MEMBER: 
American Institute R.E.A. and 
Appraisal Institute of Canada 
MELTON REAL ESTATE LTD. 


Head Office, Edmonton, 
10154 - 103 St., Phone GA 4-7221 
Calgary, 534 - 8th Avenue West, 

Phone AMherst 6-8671 

Vancouver, 2396 E. Broadway, 
Phone HAstings 9410 





NEW FORMS 
AVAILABLE 


ONTARIO ASSOCIATION OF REAL ESTATE BOARDS 


COUNTER OFFER OFFER To LEASE 


from 

iding and paying therefore yearly and every year during said term unto the said Lessor the sum 
F ng 

$ of lawful money of Canada without any deduction. 


ation or abatement whatsoever, to be payable on the following days and times, that is to say 


son the first day of each and every month during the currency of the said term 
Cash : 
G rs payable to your agent is attached bereto to apply as a deposit on 


rental and to be ret accepted 


Lease shall be drawn by you 


al form and executed by both parties before possession of 
emises is given 


Premises to be used only for 


The Lessor will pay the taxes, but if the Lessee be assessed as a Separate School Supporter, he will 

to the Lessor a sum sufficient to cover the excess of the Separate School Tax over the Public School Tax. 
for a f r r, said be estimated on the tax rate for the current year, and to be 

P ual mon talments in addition to the above mentioned rental, provided however, that 

ounter Offer us accepted the Vendor hereby me ae t ul unt shal] become due and be payable on demand on the Lessor 

# the sale price for having procured th f 4 mission to be from the depose. 1 j 


Offer shall be null and wv 


Electricity to be paid by 
rrevocably instructs his solicitor to pa to the said Agent any ala ‘ ssion fr < 
Water rates to be paid by 
proceeds of the sale and further instructs the said Agent to remit any ¢ of mone any) to the Vendor 


Premises to be heated by 
soluitor herein 


DATED AT 


Sugned. Sealed and Delivere 


tood and agreed that all representations made by the Lessor or any of his representatives, 


This offer shall be irrevocable until 19 . efter 
which time if not accepted this offer shall be null and void 


Dated at this 


WITNESS 


* 


der the pr ae ‘ fs 
» t hy other price change I/we hereby accept the above offer and agree to pay 
ar such © A 7 ssion at 


the usual commission of % 


If this offer to | ntains an option to the Lessee to renew the lease 1/We agree to pay the said 
Agent upon the exercisin ¢ Lessee of the said option of any future option a further commission of 
~ of the whole rental payable during such renewal lease 
sou 
any 
from Setore accePe 
108 may 


an Dated at this 
pia py 


ne minute 


WITNESS 


3 NEW FORMS OFFERED ONTARIO REALTORS 


(Forms Committee from other Provincial Boards are welcome to write in for copies.) 


UPPER LEFT: Counter Offer. A new document to supple- ON RIGHT: Offer to Lease. A much needed document 
ment original Offer to Purchase. (100 per pad—$2.00) now available. (100 per pad—$1.50) 


LOWER LEFT: Listing agreement—income Properties. The c i cali re 
reverse side is used to describe: physical and mort- ‘rms can be obtained by writing: 


gage aspects. (100 per pad—$1.30) C.A.R.E.B., 109 Merton Street, Toronto 7, Ont. 





aS = 
an | 


